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Learn	how	to	make	a	payment	on	your	SBA	loan	or	check	your	account	balance	and	due	date.	Check	your	account	status,	update	your	information,	and	get	access	to	other	portals.	SBA	and	our	partners	host	virtual	and	in-person	educational	trainings	to	help	start	and	grow	your	business.	SBA's	onshoring	portal	helps	connect	businesses	with	verified
U.S.	manufacturers,	producers,	and	suppliers.	Get	business	advice	from	our	partnering	organizations	and	experts.	Find	an	SBA	lender	near	you	to	help	fund	your	business.	Apply	for	a	low-interest	disaster	loan	to	help	recover	from	declared	disasters.	Learn	how	to	find	and	win	small	business	government	contracts.	Want	to	be	an	entrepreneur?	Learn
how	to	get	started	on	your	business	in	10	steps.	The	best	small	business	to	start	is	one	that	fills	a	market	need	or	offers	a	unique	product,	service	or	solution.	But	a	winning	idea	also	plays	to	your	strengths	and	interests.This	list	of	business	ideas	can	help	you	brainstorm	your	next	move.	From	there,	you	can	take	preliminary	steps,	like	conducting	a
market	analysis	and	calculating	potential	startup	costs.	Potentially	easy	business	ideas	may	have	smaller	price	tags;	consulting,	tutoring,	personal	training	and	pet	sitting	are	businesses	you	can	likely	launch	with	less	than	$1,000	in	your	pocket.	Other	endeavors	will	require	significant	capital.	Either	way,	expect	to	work	hard	and	invest	a	lot	of	time	so
choose	an	idea	youre	passionate	about.	MORE:	How	to	start	a	business	in	15	stepsGet	matched	with	a	vetted	expert	who	will	handle	it	for	you.via	TaxGlobalAre	you	a	licensed	CPA	or	a	business	accounting	software	wizard?	Use	your	expertise	to	help	other	entrepreneurs	keep	their	personal	and	business	finances	in	order.As	a	bookkeeper,	you'll
process	invoices	and	payroll,	compile	expense	reports	and	more.	If	you	have	a	CPA	license,	you	can	help	business	owners	file	taxes,	generate	balance	sheets	and	other	accounting	documents	and	make	your	professional	recommendations	about	your	clients	bottom	line.If	youve	been	in	the	business	world	for	a	long	time,	folks	might	be	clamoring	for
your	knowledge	and	expertise	within	your	industry.	Why	not	turn	all	that	know-how	into	a	new	career	as	an	independent	consultant?	You	can	get	paid	to	speak	at	industry	conferences	or	events,	serve	on	a	board	of	advisors	for	a	fledgling	business	or	lend	your	expertise	to	shape	the	strategy	of	an	existing	business	on	a	contract	basis.	MORE:	How	to
start	a	consulting	businessAs	an	independent	marketing	professional,	you	can	work	with	small	businesses	who	dont	have	the	in-house	bandwidth	to	execute	their	marketing	plans.	Write	their	blogs,	firm	up	their	SEO	strategy,	generate	ad	campaigns	and	deploy	inbound	marketing	tactics.If	property	is	your	passion,	start	your	own	real	estate	agency,
working	with	businesses	or	private	citizens	to	find	the	office	space,	house	or	apartment	that's	right	for	them.You	can	also	buy	property	of	your	own	(if	you	have	the	business	funding,	of	course)	and	become	a	property	manager	or	landlord,	renting	out	residential	or	office	space	to	tenants,	maintaining	the	property	and	serving	as	their	point	of	contact
for	any	potential	issues.	Event	planners	manage	the	design,	logistics	and	coordination	of	a	variety	of	major	events,	from	corporate	retreats	and	fundraisers	to	weddings	and	birthday	parties.	If	youre	detail-oriented	and	have	a	roster	of	vendor	connections,	offer	your	services	to	businesses	and	families	in	your	community	or	personal	network.	Demand
for	those	who	can	shoot,	edit	and	package	videos	is	high.	And	a	video	production	business	can	meet	many	needs	like	wedding	or	event	videos,	brand	and	marketing	content	or	social	media	videos	for	TikTok	or	Instagram	or	focus	on	one	specific	niche.	For	those	who	have	something	to	say	or	important	stories	to	tell,	you	might	consider	starting	a
podcasting	business.	With	the	popularity	of	podcasts	from	newspapers	and	other	media	providers,	private	individuals	have	been	able	to	jump	on	the	trend	turning	a	hobby	into	a	fully	fledged	business.	Podcasting	will	require	an	initial	investment	in	some	audio	equipment	and	editing	software.	But	once	you	get	started,	you'll	be	able	to	grow	as	fast	as
you	can	talk,	produce,	and	of	course	market	your	podcast.	Moreover,	if	you're	specifically	interested	in	online	business	ideas,	podcasting	can	be	done	from	home,	and	completely	online.Do	you	have	experience	with	computers	and	other	types	of	technology?	If	so,	use	this	knowledge	to	your	advantage	and	consider	starting	an	IT	consulting	business.
With	limited	budgets	and	resources,	many	small	businesses	are	apt	to	hire	an	outside	consultant	to	help	assist	them	with	installing,	managing,	updating,	and	troubleshooting	their	technology.	As	an	IT	consultant,	you	can	offer	remote	services	as	well	as	on-site	assistance,	giving	you	freedom	and	flexibility	while	working	in	a	field	that's	in	high
demand.If	you're	a	professional	chef	but	tired	of	the	restaurant	grind,	starting	a	catering	service	is	a	great	opportunity	to	strike	out	into	the	world	of	self-employment.	Youll	need	access	to	a	commercial	kitchen,	a	part-time	staff	of	servers	and	a	couple	of	assistant	cooks	to	start.	But	compared	to	opening	your	own	restaurant,	the	overhead	costs	of
starting	and	running	a	catering	company	are	much	more	manageable.Get	matched	with	a	vetted	expert	who	will	handle	it	for	you.via	TaxGlobalSocial	media	marketing	is	a	marketing	specialty	that	most	business	owners	know	they	need,	but	few	are	capable	of	doing	well.	If	youre	on	top	of	the	latest	TikTok	and	Instagram	trends,	have	a	knack	for
creating	viral	videos	or	can	convert	social	views	into	sales,	consider	cultivating	a	client	base	of	business	owners	who	need	help	managing	their	brands	social	media	platforms.	MORE:	5	simple	ways	to	step	up	your	businesss	TikTok	gameOne	of	the	best	small-business	ideas	for	seasoned	business	owners	ready	for	their	next	venture	is	a	business
planning	service.	You	can	offer	guidance	and	networking	connections	as	businesses	seek	funding	or	scale,	and	provide	services	for	startups	like	writing	a	business	plan	including	business	funding	plans,	market	analysis	and	competitor	research.Filing	and	staying	on	top	of	business	taxes	can	be	one	of	the	most	complicated	parts	of	running	a	business,
so	if	you	have	experience	in	all	things	tax-related	(and	are	a	CPA	or	enrolled	agent),	business	owners	will	be	willing	to	hire	you	for	your	services.	Plus,	unlike	individual	taxes,	many	businesses	are	going	to	need	a	tax	advisor	to	support	them	year-round,	meaning	your	services	will	be	in	demand	through	tax	season	and	beyond.Have	a	background	in
public	relations	and	an	extensive	network	of	media	and	business	contacts?	Consider	striking	out	on	your	own	and	offer	your	services	to	other	small	businesses.	Your	agency	can	assist	entrepreneurs	and	companies	with	their	public	image	and	presence	including	business	marketing,	events,	press	releases,	outreach	and	more.	If	you	have	a	network	of
contacts	in	a	specific	industry,	your	services	will	be	even	more	attractive	to	businesses	in	that	industry.Plus,	you	can	start	your	own	PR	business	without	too	much	initial	financial	investment	and	can	bring	on	employees	or	rent	office	space	as	it	grows.Organizing	professionals	work	with	businesses	and	individuals	alike	to	offer	tips	and	strategies	for
organization	based	on	their	space,	as	well	as	get	hands-on	and	help	them	sort	through	the	clutter.	With	the	time	and	effort	it	often	takes	to	clean	up	a	room,	house	or	office,	professional	organizing	has	become	a	service	that	people	are	willing	to	pay	for.Professional	photographers	are	in	high	demand	for	weddings,	corporate	events,	family	portraits	and
more.	Plus,	because	you	can	build	this	business	out	of	your	home	(with	the	right	tools,	of	course),	a	freelance	photography	business	has	relatively	low	startup	costs.	Moreover,	you're	in	charge	of	your	client	load	and	schedule,	so	professional	photography	is	a	great	way	to	build	a	side	hustle	while	working	full	time	elsewhere.	MORE:	How	to	start	a
photography	businessTake	a	look	at	your	local	market:	If	there's	a	demand	for	weddings,	birthdays,	corporate	events	and	fundraisers,	but	few	venues	to	host	those	events,	seize	the	opportunity	and	start	an	event	space	yourself.	You	can	offer	planning	services	along	with	the	venue,	or	partner	up	with	another	local	event-planning	business	to	become
the	ultimate	party-planning	team.Rather	than	redecorating	your	living	room	for	the	14th	time,	apply	your	love	of	design	to	an	interior	decorating	business.	To	start	out,	leverage	your	personal	network	to	offer	help	decorating	residential	and	commercial	spaces.	You	can	charge	an	hourly	fee	to	clients	for	your	work,	partner	with	your	favorite	furniture
stores	or	manufacturers	to	work	on	commission	or	do	a	combination	of	the	two.Do	you	love	working	with	your	hands	to	build	beautiful,	custom	furniture?	Start	your	own	custom	woodworking	business.	You	can	take	commissions,	focus	on	a	set	of	in-demand	items	or	sell	semi-custom	options	via	Etsy	or	another	online	platform.	You	might	start	working
weekends	out	of	your	garage,	but	as	your	business	takes	off,	youll	be	well	on	your	way	to	your	own	shop	and	a	brand	new,	full-time	career	doing	what	you	love.	MORE:	How	to	start	an	Etsy	shop	in	8	stepsWith	just	a	few	handy	computer	programs	think	Adobe,	Sketch	or	Canva	you	could	be	operating	this	lucrative	business	out	of	your	home	in	weeks.
You	do	need	to	find	clients	though,	so	try	networking	with	small	businesses	in	your	community.	Everyone	could	use	a	well-designed	website,	online	materials,	email	campaigns,	physical	print	work	and	more.For	the	fashion-forward	entrepreneurs	out	there,	consider	opening	your	own	clothing	boutique.	Although	you'll	need	some	startup	funding	for
this	business	idea,	it	can	be	successful	if	you	find	the	perfect	inventory	and	right	market.	Competing	against	large	clothing	retailers	can	be	challenging,	but	if	you	can	find	a	specific	niche,	like	starting	a	T-shirt	business	or	locally	based	store,	you	can	use	your	creativity	to	stand	out	amongst	all	of	the	other	generic	options	out	there.Do	you	live	in	an
interesting	tourist	destination?	Does	your	home	have	a	guest	house,	mother-in-law	suite	or	even	just	a	spare	bedroom?	Do	you	love	to	cook	and	entertain	guests?	If	so,	one	of	the	best	small	business	ideas	for	you	might	be	to	turn	your	home	into	your	own	B&B.	Sites	like	VRBO	and	AirBnB	have	made	it	easier	than	ever	to	market	your	home	to	travelers
in	need,	and	you	may	even	make	new	friends	along	the	way.Food	trucks	are	hugely	popular,	often	offering	unique,	specialty	foods	that	might	not	sell	as	easily	in	brick-and-mortar	restaurants.	Take	your	moms	famous	dumpling	recipe	or	your	off-the-wall	dessert	idea	and	hit	the	road	to	local	events,	farmers	markets,	your	local	town	square,	large
corporate	complexes	at	the	lunchtime	rush	wherever	youre	likely	to	draw	a	crowd.	Keep	in	mind	that	to	run	a	food	truck,	you	usually	have	to	meet	a	special	set	of	ordinances	and	safety	compliance	standards,	so	contact	your	local	health	department	to	determine	what	your	mobile	restaurant	will	require.	MORE:	Best	point-of-sale	systems	for	food	truck
businessesOpening	a	restaurant	is	one	of	the	more	risky	and	expensive	business	ideas	on	our	list.	But	if	you're	truly	culinarily	(and	entrepreneurially)	ambitious,	the	risk	may	be	worth	the	rewards.	Restaurateurs	can	test	the	waters	with	popups	or	a	ghost	kitchen	before	investing	in	a	full-fledged	brick-and-mortar	deli,	diner,	cafe	or	full-service
restaurant.	Or	you	can	open	a	franchise	of	an	established	restaurant	chain,	and	reap	the	benefits	of	an	already	popular	brand.Craft	breweries,	aka	microbreweries,	are	booming	in	the	United	States.	So,	if	you've	been	tinkering	with	beer-brewing	in	your	garage,	calling	it	official	and	opening	up	a	microbrewery	can	be	a	great	way	to	monetize	your
hobby.Ice	cream	shops	are	the	perfect	small	town	or	neighborhood	business	idea	though	this	type	of	business	can	be	prone	to	big	seasonal	revenue	fluctuations.	You	will	need	some	funding	to	get	this	kind	of	endeavor	started,	but	an	ice	cream	shop	typically	requires	less	of	an	investment	than	other	food-service	businesses.Similar	to	a	catering
business,	but	less	involved	and	perhaps	more	flexible,	you	might	start	your	own	business	as	a	personal	chef.	You	can	use	your	culinary	expertise	to	cook	for	families	or	individuals,	as	well	as	help	them	with	meal	planning	and	recipes.	With	this	kind	of	service	business,	you'll	get	more	personal	with	your	cooking,	giving	you	the	opportunity	to	work	one-
on-one	with	all	different	kinds	of	people	and	navigating	their	dietary	restrictions,	likes	and	dislikes.If	you	have	a	green	thumb	and	an	eye	for	design,	starting	a	landscaping	business	could	be	your	next	move.	You'll	mow	lawns,	plant	and	maintain	flowers,	trees	and	shrubs,	and	even	design	elaborate	landscape	plans	for	homes	and	office	complexes.
Animal	enthusiasts	can	probably	think	of	nothing	better	than	hanging	out	with	pets	all	day.	It	might	take	some	time	to	build	up	the	funding	to	open	up	your	own	pet-grooming	facility.	So,	keep	overhead	low	in	the	beginning	by	offering	a	mobile	service,	and	bring	your	grooming	skills	and	tools	directly	to	your	clients'	homes.	You	can	also	offer	dog
walking	services	to	supplement	your	grooming	business.If	you	have	a	green	thumb	and	eye	for	arrangements,	open	a	flower	shop	and	use	your	skills	to	connect	with	your	community.	In	addition	to	creating	beautiful	bouquets,	florists	can	also	design	big-ticket	arrangements	for	weddings	and	events,	or	host	in-person	or	virtual	flower	arranging	classes.
MORE:	How	to	start	a	florist	businessAs	an	occupation,	massage	therapy	is	in	high	demand:	The	U.S.	Bureau	of	Labor	Statistics	predicts	an	18%	growth	in	massage	therapy	jobs	between	2022	and	2032,	a	much	higher	rate	than	average.Youll	need	special	training	and	licensing	to	legally	operate	as	a	massage	therapist,	so	check	your	state
requirements	to	make	sure	youre	operating	within	local	laws.	But	once	youve	jumped	through	the	licensing	hoops,	youll	be	free	to	open	an	in-home	studio,	travel	to	your	clients	or	eventually	open	your	own	facility.	MORE:	Business	insurance	for	massage	therapistsNutritionists	can	help	clients	improve	their	relationship	with	food	and	build	health	goals
and	habits.	Launching	a	nutrition	business	requires	first	getting	trained	and	certified	as	a	registered	dietician.	From	there,	you	can	offer	custom	meal	plans	or	virtual	nutrition	coaching	to	help	people	achieve	their	nutrition	goals.	If	you're	the	first	one	in	the	gym	every	morning,	or	dream	of	taking	over	from	your	yoga	instructor,	the	next	step	might	be
to	take	that	physical	energy	and	put	it	toward	becoming	a	licensed	trainer.	As	a	licensed	personal	trainer,	you	can	offer	private	training	sessions	in	your	own	home	or	in	clients	homes,	lead	group	sessions	in	local	parks,	become	a	certified	instructor	for	a	whole	host	of	workouts	(Zumba,	anyone?)	and,	eventually,	even	open	your	own	fitness	studio	or
gym.	MORE:	A	step-by-step	guide	to	starting	a	fitness	businessThe	beauty	profession	isnt	just	for	trained	cosmetology	graduates	(though	a	degree	can	help).	Thanks	to	social	media,	even	self-taught	makeup	artists	can	develop	a	following	and	build	a	business	giving	makeup	tutorials	on	TikTok	and	YouTube.	Opening	or	working	in	a	salon,	or	hiring	out
your	services	for	events,	typically	requires	you	to	have	the	appropriate	licenses.If	you	have	a	passion	for	helping	people	reach	their	true	potential,	becoming	a	life	coach	might	be	the	perfect	small-business	idea	for	you.	As	a	life	coach,	you'll	work	with	clients	to	sort	through	problems	or	parts	of	their	lives	that	they'd	like	to	change	and	help	them	create
plans	to	move	forward	and	reach	their	goals.	Although	you	don't	necessarily	need	a	certification	to	become	a	life	coach,	getting	certified	can	help	you	as	you	start	out	looking	for	clients.Once	you've	marketed	your	services,	and	your	clients	can	attest	to	your	skills,	however,	you'll	be	well	on	your	way	to	a	successful	business.	MORE:	How	to	become	a
life	coachPrivate	tutors	can	earn	between	$40	to	$80	an	hour,	depending	on	your	location,	as	well	as	factors	like	the	subjects	and	grade	levels	youre	teaching.	You	can	opt	to	be	a	solopreneur,	offering	freelance	in-person	or	online	tutoring.	Or	enlist	some	equally	qualified,	eager-to-teach	partners	and	establish	a	full-service	tutoring	business.	Opening
a	home-based	daycare	or	full-fledged	daycare	center	can	be	a	solid	business	idea	for	someone	who	has	a	passion	for	early	childhood	development.	You	can	focus	on	a	specific	teaching	approach,	such	as	Montessori,	or	offer	language	immersion	if	youre	fluent	in	another	language.	Read	up	on	the	licensing	and	reporting	requirements	in	your	area	before
diving	in;	these	can	vary	by	state,	city	and	municipality.	MORE:	How	to	start	a	daycareAs	the	baby	boomer	population	ages,	more	and	more	senior	citizens	are	in	need	of	at-home	care.	These	needs	range	from	medically	specific	requirements	to	simple	companionship	or	help	with	cooking,	tidying	up	or	transportation	to	and	from	appointments.	This	is	a
great	option	for	anyone	with	nursing	experience	who	would	like	to	move	into	working	for	themselves.If	you	can	speak	multiple	languages,	this	is	an	easy	and	inexpensive	way	to	start	a	small	business	where	you	can	utilize	those	skills.	If	you	become	an	interpreter	or	translator,	you	can	work	with	individuals,	businesses	or	even	simply	online	clients
translating	meetings,	phone	calls,	articles	and	more.	As	you	work	successfully	with	more	and	more	clients,	they'll	continue	to	turn	to	you	when	they	require	these	kinds	of	services	and	you'll	be	continuing	to	grow	your	language	abilities	on	top	of	it	all.Everyone	wants	to	keep	a	clean	house.	If	you	have	a	great	work	ethic	and	youre	willing	to	get	your
hands	dirty,	you	could	start	a	cleaning	business	on	the	cheap.	Or,	if	you	have	dreams	of	a	larger	enterprise,	hire	a	few	employees	or	contractors	and	you	can	manage	several	cleaning	teams.	Overhead	might	include	equipment,	marketing	costs	and	wages	for	personnel,	but	otherwise	starting	a	cleaning	service	is	a	relatively	low-cost	enterprise.From
oil	changes	and	engine	repairs,	to	tire	services	and	bodywork,	to	interior	and	exterior	deep-cleans,	automotive	repair	businesses	run	the	gamut	of	all	things	car-care.	Alternatively,	car	repair	businesses	can	focus	on	an	automotive	specialty,	such	as	foreign	cars,	antique	cars	or	specific	brands.	Whatever	niche	you	choose	for	your	car	repair	business,
watch	out	for	state	licensing	or	insurance	requirements	to	make	sure	your	venture	complies	with	local	laws.With	a	handyman	(or	woman)	business,	you	can	offer	services	ranging	from	small	repairs	and	painting	to	more	specialized	trade	work	like	plumbing,	electrical,	locksmith,	home	security	installment	or	HVAC	work.	It	all	depends	on	your	skill	set,
and	on	whether	you	have,	or	are	willing	to	earn,	special	licensing	(your	state	might	require	a	contractor's	license	to	do	certain	repair	work).	Once	you've	established	a	client	base,	you	can	hire	a	team	of	handymen	with	complementary	skills	to	your	own.	MORE:	How	to	get	handyman	business	insuranceStarting	a	dry	cleaning	business	will	certainly
require	a	storefront,	some	startup	funding	and	supplies.	But	you	can	quickly	become	a	go-to	service	in	an	area,	especially	with	the	right	marketing	and	word-of-mouth	recommendations.Another	local	small-business	staple,	if	you	want	to	extend	your	handyman	services	into	a	storefront,	you	should	consider	opening	a	hardware	store.	When	residents
are	doing	home	projects	or	spring	cleaning,	they're	always	going	to	find	themselves	in	need	of	certain	tools	or	supplies	and	probably	won't	want	to	wait	for	online	delivery.	Your	hardware	store	can	service	your	local	area	and	all	the	better	if	you	can	offer	advice	and	tips	along	with	the	physical	products	you	sell.Starting	a	self-storage	business	can	be
lucrative,	especially	close	to	a	city	where	apartments	are	small	and	people	are	going	to	need	access	to	space	to	store	their	extra	belongings.	You'll	certainly	need	the	capital	and	real	estate	to	get	started	in	the	self-storage	game,	but	once	you've	gotten	set	up,	it	can	be	relatively	simple	to	maintain	this	kind	of	business,	especially	once	you've	started
bringing	in	clients	and	filling	up	your	space.A	copywriting	or	content	creation	business	can	be	a	great	option	for	self-motivated	wordsmiths	who	want	to	work	from	home	full	time.	The	startup	cost	for	this	business	idea	is	low,	but	the	time	investment	can	be	high	as	you	build	up	a	roster	of	regular	clients	to	keep	a	steady	income.	As	a	rideshare	driver,
you	use	your	own	car	and	mobile	device	and	choose	your	own	hours.	If	you	don't	mind	driving,	this	can	be	a	quick	and	easy	way	to	make	moneywhether	on	the	side	or	as	a	full-time	gig.Every	business	needs	at	least	a	basic	website	to	succeed,	but	many	business	owners	dont	know	how	to	set	one	up	for	themselves.	So,	if	you're	an	IT	and	design	wizard,
you'll	have	endless	opportunities	to	custom-build	websites.	Use	a	platform	like	Upwork	or	Envato	to	gain	your	first	clients,	then	use	your	portfolio	and	word-of-mouth	recommendations	to	grow	your	client	base	(and	eventually	boost	your	prices).Thanks	to	online	marketplaces	like	eBay,	Amazon	and	Etsy,	and	apps	like	Poshmark,	it's	easier	than	ever	to
sell	custom-made,	vintage	or	secondhand	clothing	online.	Opening	an	e-commerce	clothing	store	helps	minimize	overhead	costs	you	dont	need	to	lease	or	staff	a	storefront	and	you	can	reach	customers	beyond	your	immediate	area.	Search	engine	optimization	(SEO)	is	the	process	of	improving	a	website	or	webpage's	rank	for	specific	keywords	in
organic	search	engine	results.	An	SEO	agency	is	tasked	with	improving	a	client's	organic	search	results	to	generate	more	inbound	visitors	and	thus	leads	for	top-of-funnel	keywords	by	optimizing	the	client's	website,	building	links	to	the	website	and/or	optimizing	the	website	technically.Launching	a	successful	app	is	no	easy	task	but	there	have	never
been	more	resources	at	your	disposal	to	help	you	get	started,	including	AI	tools	that	can	help	with	potential	technological	roadblocks.	Whether	you	want	to	develop	apps	for	Android	or	iOS,	there	are	large	markets	available	for	games,	productivity	tools	and	much	more.NerdWallet	has	rounded	up	some	of	our	best	information	on	starting	a	business,
including	structuring	and	naming	your	company,	creating	a	solid	plan	and	much	more.	Well	help	you	do	your	homework	and	get	started	on	the	right	foot.Starting	a	business	guide	Official	websites	use	.gov	A	.gov	website	belongs	to	an	official	government	organization	in	the	United	States.	Secure	.gov	websites	use	HTTPS	A	lock	(	Locked	padlock	)	or
https://	means	youve	safely	connected	to	the	.gov	website.	Share	sensitive	information	only	on	official,	secure	websites.	To	be	a	small	business,	vendors	must	adhere	to	industry	size	standards	established	by	the	U.S.	Small	Business	Administration	(SBA).	When	smallfirms	register	as	a	government	contractor	in	the	System	for	Award	Management
(SAM),	they	also	self-certify	their	business	as	small.The	SBA,	for	most	industries,	defines	a	small	business	either	in	terms	of	the	average	number	of	employees	over	the	past	12	months,	or	average	annual	receipts	over	time.	In	addition,	as	per	13	CFR	121.105,	SBA	defines	a	U.S.	small	business	as	a	concern	that:Is	organized	for	profitHas	a	place	of
business	in	the	USOperates	primarily	within	the	U.S.	or	makes	a	significant	contribution	to	the	U.S.	economy	through	payment	of	taxes	or	use	of	American	products,	materials	or	laborIs	independently	owned	and	operated	and	is	not	dominant	in	its	field	on	a	national	basisThe	business	may	be	a	sole	proprietorship,	partnership,	corporation,	or	any
other	legal	form.	In	determining	what	constitutes	a	small	business,	the	definition	will	vary	to	reflect	industry	differences	especiallysize	standards.The	SBAstableof	size	standards	corresponds	tothe	North	American	Industry	Classification	System	(NAICS).All	federal	agencies	must	useSBA	size	standards	forsmall	business	contracting.
Vendorsshouldselect	NAICS	codes	that	best	match	theirbusiness	activitiesand	then	determine	if	their	business	meets	thesize	standards	for	the	selected	NAICS	codes.	Vendors	can	usethe	SBAsSize	Standards	Tool	to	determineif	they	qualify	as	a	small	business.For	federal	government	procurements,	vendorsmust	meet	the	small	business	size	standard
that	correspondsto	the	NAICS	codeselected	bythe	contracting	officer	forthat	contract.The	selected	contract	NAICS	codeis	not	requiredto	match	up	to	a	vendorsprincipal	activity	NAICS	code.The	vendorqualifies	as	a	small	business	as	long	asit	meetsthe	size	standard	for	the	procurement.Small	Business	Size	Regulations	arein	Title	13	of	the	Code	of
Federal	Regulations,	part	121(13	CFR	121).Small	businesses	may	qualify	for	one	or	more	Small	Business	Set-Asides.	For	more	information,	see	SBA	Contracting	Assistance	Programs.	Small	businesses	drive	the	economy	forwardeach	new	small	business	idea	brought	to	life	creates	opportunities	for	employment	and	innovation.Though	small	businesses
make	up	most	US	companies,	defining	what	makes	a	business	small	can	be	tricky,	since	it	varies	by	industry,	revenue,	and	number	of	employees.Heres	what	you	need	to	know	about	how	small	businesses	are	defined	in	the	US.Ready	to	start	your	business?	Create	your	website	today	or	learn	more	about	Shopifys	tools	for	selling	online	and	in	person.
Definition	of	a	small	businessA	small	business	is	a	for-profit	company	that	typically	has	fewer	than	500	employees	and	generates	lower	revenue	compared	to	larger	businesses.	You	can	structure	your	small	business	as	a	corporation,	partnership,	LLC,	or	sole	proprietorship.	Registering	as	a	small	business	opens	up	opportunities	for	funding,
government	programs,	and	tax	benefits.	Small	businesses	often	build	closer	relationships	with	their	customers.The	US	Small	Business	Administration	(SBA)	provides	specific	criteria	for	small	businesses.	According	to	the	SBA,	a	small	business:Works	within	industry-specific	standards	for	employee	count	and	annual	revenueOperates	to	make	a
profitHas	a	US-based	business	location,	primarily	works	in	the	US,	or	contributes	significantly	to	the	US	economyIs	independently	owned	and	run,	without	holding	a	dominant	national	market	positionThe	business	can	take	any	legal	structure,	from	sole	proprietorship	or	partnership	to	a	corporation.Small	businesses	dominate	the	US	marketAs	of
2023,	more	than	34	million	small	businesses	operate	in	the	US,	employing	nearly	half	of	all	private	sector	workers.	In	fact,	99.9%	of	US	companies	qualify	as	small	businesses.	Heres	how	they	break	down:5.4	million	companies	have	fewer	than	20	employees27	million	are	run	by	the	owner	aloneRecent	US	Census	data	shows	diverse	ownership	across
small	businesses:57.9%	of	single-owner	businesses	are	run	by	men42.1%	are	owned	by	women37.9%	are	minority-owned10%	are	co-owned	by	spouses5%	are	franchisesAccording	to	Pew	Research,	most	small	businesses	stay	relatively	small:49%	have	14	employees27%	employ	519	people8%	have	2099	employees1%	employ	100499	workers
Understanding	small	business	size	standards	by	industryThe	SBA	sets	different	size	standards	for	each	industry.	These	standards	define	the	maximum	revenue	or	number	of	employees	your	business	can	have	while	still	qualifying	for	federal	small	business	programs.	The	limits	vary	widelyfrom	$2.25	million	to	more	than	$47	million	in	revenue,	or	100
to	over	1,500	employees,	depending	on	your	industry.The	SBAs	definition	protects	smaller	companies	by	helping	them	compete	with	larger	corporations.	You	can	find	size	standards	for	your	industry	iIn	the	SBAs	table	of	size	standards.How	NAICS	codes	determine	your	business	sizeThe	SBA	uses	North	American	Industry	Classification	System
(NAICS)	codes	to	classify	businesses	(Mexico	and	Canada	have	also	adopted	NAICS).	Think	of	these	six-digit	codes	like	UPC	codes	for	different	types	of	businesses.	The	first	two	digits	in	an	NAICS	code	shows	your	business	sector	(like	manufacturing	or	retail),	while	the	remaining	digits	specify	your	exact	industry.Your	NAICS	code:Helps	banks	and
lenders	determine	your	business	typeIs	required	for	business	filings,	accounting,	and	tax	documentsMakes	it	easier	to	research	competitors	in	your	marketDetermines	if	you	qualify	for	small	business	grants,SBA	loans,	or	government	contracts	Check	the	employee	count	or	total	revenue	limits	for	small	businesses	in	your	industry.	Benefits	and
challenges	of	running	a	small	businessRunning	a	small	business	comes	with	unique	advantages	and	challenges	compared	to	larger	companies.	Here	are	some	pros	and	cons	to	consider	before	scaling	your	small	business:Advantages:You	can	adapt	quickly	to	market	changes.Youll	have	simpler	decision-making	processes.You	can	build	stronger
customer	relationships.You	have	more	options	for	industry	collaborations.You	can	run	your	business	entirely	online	from	an	ecommerce	platform.Challenges:Securing	business	loans	can	be	difficultCompeting	with	larger	companies	pricesReaching	customers	beyond	your	local	area	Types	of	small	business	structuresBefore	you	start	your	business,
youll	need	to	choose	a	business	structure.	Heres	a	small	business	tip:	Each	type	has	different	benefits	and	requirements	that	can	affect	your	taxes,	liability,	and	ability	to	grow.Sole	proprietorshipA	sole	proprietorship	lets	you	sell	products	or	services	under	your	own	name	without	incorporating.	You	and	your	business	are	considered	the	same	legal
entity,	making	this	the	most	common	structure	for	small	businesses.One	of	the	advantages	of	a	sole	proprietorship	is	that	its	the	easiest	business	to	startespecially	if	you	have	limited	funds.	You	wont	need	to	register	or	incorporate,	and	tax	filing	is	straightforward.	However,	youll	have	no	separation	between	personal	and	business	liability	and	limited
access	to	funding	and	government	programs,	and	it	can	be	harder	to	build	business	credit.LLC	(limited	liability	company)An	LLC	creates	a	legal	separation	between	you	and	your	business.	You	can	form	one	as	a	single	member	or	with	multiple	owners.Compared	to	a	sole	proprietorship,	an	LLC	builds	credibility	with	customers	and	partners.	It	protects
your	personal	assets	and	provides	tax	advantages	while	giving	you	flexibility	in	how	you	manage	your	business.	These	advantages	of	LLCs	make	them	a	popular	choice	among	first-time	entrepreneurs.CorporationCorporations	have	shareholders	who	own	the	company	and	a	board	of	directors	who	help	manage	it.	Compared	to	an	LLC,	a	corporation
offers	the	strongest	liability	protection	and	tax	benefits.There	are	two	main	types	of	corporations:S	corp:	This	type	of	corporation	passes	profits	directly	to	shareholders,	who	pay	taxes	on	their	personal	returns.	This	passthrough	taxation	model	means	S	Corps	have	some	limits	on	liability	protection.C	corp:	A	C	corp	pays	corporate	tax	and	shareholders
also	pay	taxes	on	dividends,	but	unlike	S	corps,	they	offer	the	strongest	personal	liability	protection.PartnershipPartnerships	let	two	or	more	people	run	a	business	together.	Like	corporations,	there	are	different	types	of	partnerships:General	partnership:	In	a	general	partnership,	partners	share	all	liability	and	profits	equally.	Its	the	simplest
partnership	structure,	but	each	partner	is	personally	liable	for	business	debts.Limited	liability	partnership	(LLP):	An	LLP	restricts	partners	liability	to	their	business	investment,	protecting	personal	assets.	Theyre	common	for	professional	services	firms.Limited	partnership	(LP):	An	LP	has	one	partner	with	full	liability,	while	other	partners	have	limited
liability,	creating	a	more	complex	management	structure.Examples	of	successful	small	businessesTake	a	look	at	some	real-world	examples	of	small	businesses	that	have	found	success:Fire	Dept.	CoffeeFire	Dept.	Coffee	is	a	veteran-owned	coffee	roaster	in	Rockford,	Ill.	The	small	business	started	as	a	hobby,	but	it	now	employs	a	team	of	fewer	than	25
active	and	retired	firefighters	and	veterans.	Fire	Dept.	sells	coffee	online	and	through	subscriptions.It	also	runs	a	nonprofitThe	Fire	Department	Coffee	Foundationsupporting	firefighters	injured	on	the	job	or	facing	serious	health	challenges.FreeTheRootsThree	brothers	started	hair	care	brand	FreeTheRoots	in	2018	after	struggling	to	find	products	for
their	dreadlocks.	The	small	business	saw	consistent	growth	during	the	first	few	years,	after	accessing	funds	through	Shopify	Capital	and	Shopify	Balance.KnyaFounded	by	husband	and	wife	duo	Vanshika	and	Abhijeet	Kaji,	Knya	sells	comfortable,	stylish	scrubs	for	health	care	professionals.	Since	its	incorporation	in	2021,	Knya	has	served	over	500,000
customers	across	India.Kimbo	CoffeeFamily-owned	coffee	business	Kimbo	Coffee,	started	by	the	Rubino	brothers	in	1963,	now	employs	about	200	people.	They	sell	coffee	in	more	than	100	countries	around	the	globe	through	one-time	purchases	and	subscriptions.Find	a	name	and	domain	for	your	businessShopifys	free	AI	business	name	generator	will
help	you	come	up	with	the	perfect	business	brand	name,	then	secure	a	relevant	domain.Try	it	nowLaunch	your	small	business	todayThe	definition	of	a	small	business	covers	many	aspects,	from	industry	type	and	revenue	to	employee	count	and	legal	structure.	While	the	SBAs	specific	definition	varies	by	industry,	these	size	standards	determine	which
businesses	can	access	government	programs	and	grants.The	diversity	of	small	businesses	reflects	their	importance	to	both	local	and	national	economies.	Whether	youre	starting	a	retail	shop,	service	business,	or	online	store,	theres	never	been	a	better	time	to	launch	your	idea.	With	Shopify,	you	can	manage	your	entire	business	from	one	platform	in
just	minutes.	Yes.	Most	small	businesses	have	fewer	than	500	employees,	though	this	limit	varies	by	industry.	Some	manufacturing	businesses	can	have	up	to	750	employees	and	still	qualify	as	small.Small	businesses	are	defined	by:Employee	count:	Typically	fewer	than	500	employees,	varying	by	industryRevenue:	Lower	than	industry
averagesBusiness	structure:	Can	be	a	sole	proprietorship,	LLC,	partnership,	or	corporation,	with	other	qualifying	factorsTypes	of	small	businesses	range	from:A	retail	store	that	sells	goods	to	consumersA	service	business	that	provides	services	to	businesses	or	consumersA	manufacturing	business	that	produces	goods	by	transforming	raw	materials
into	productsAn	ecommerce	business	that	sells	goods	or	services	onlineA	freelance	business	providing	services	on	a	contract	or	project	basisSmall	businesses	vary	widely	in	structure	and	size.	A	home-based	entrepreneur	might	run	a	profitable	small	or	micro-business	alone,	while	another	business	with	similar	profits	might	employ	several	people
across	multiple	locations.Small	businesses	often	struggle	with:Access	to	capital:	Finding	funding	and	managing	cash	flowMarket	competition:	Standing	out	against	larger	companiesRegulatory	compliance:	Meeting	legal	and	tax	requirementsTechnology	adoption:	Keeping	up	with	digital	changesHiring:	Finding	and	keeping	skilled	employees	Learn
how	to	start	and	manage	your	small	business,	and	find	local	support	if	you	need	help.	If	you	want	to	start	a	new	business,	the	Small	Business	Administration	(SBA)	can	help.	SBAs	10-step	guide	explains	how	to	plan,	launch,	and	manage	your	business.As	you	grow	your	business,	its	important	to	understand	taxes,	how	to	hire	and	manage	employees,
and	your	legal	responsibilities.	SBA's	Business	Guide	can	help	you	manage	day-to-day	operations	and	prepare	for	success.Funding	your	small	businessBusinesses	need	money	to	start	and	grow.	And	they	may	need	money	to	recover	after	a	disaster.	There	are	no	federal	grants	for	starting	a	business.	But	small	business	owners	can	get	money	in
different	ways.	This	includes	using	personal	funds,	finding	investors,	or	taking	out	loans.The	SBA	also	has	funding	for	groups	such	as:If	you	own	a	rural	business,	you	can	find	support	to	start,	expand,	or	maintain	your	farm	or	rural	business.	Resources	include:Find	local	supportThe	SBA	provides	free	or	low-cost	counseling	and	training.	You	can:Find
support	to	learn	new	skillsConnect	with	other	business	ownersApply	for	a	loan	for	a	declared	disaster	areaFind	help	with	government	contracting,	and	more.Contact	SBA	by:Calling	SBAs	Answer	Desk	at	1-800-827-5722	or	emailing	answerdesk@sba.gov	Searching	SBAs	network	of	partners	for	low-cost	or	free	services	in	your	area	Choosing	the	right
small	business	idea	can	feel	overwhelming	when	youre	exploring	different	business	ideas.	I	know	because	Ive	been	there.	My	first	business	as	a	salsa	dance	class	instructor	taught	me	a	tough	lesson:	passion	alone	isnt	enough.	Without	a	sustainable	small	business	model,	I	struggled	to	keep	up	with	expenses	and	attract	potential	clients.	Like	many
small	business	owners,	I	learned	that	having	a	proper	business	plan	is	crucial.So,	how	do	you	choose	the	best	path	forward?	Let	me	walk	you	through	a	breakdown	of	small	business	ideas	grouped	by	category	to	help	you	find	your	perfect	match.Table	of	Contents	What	makes	a	good	small	business	idea?When	I	tried	turning	my	love	of	salsa	dancing
into	a	business,	I	rented	a	small	space,	promoted	my	classes,	and	poured	everything	into	making	it	work.At	first,	it	was	exciting.	I	had	a	skill	people	wanted	to	learn,	and	I	was	passionate	about	teaching.But	pretty	soon,	I	ran	into	problems.	The	overhead	costs	ate	into	my	profits,	getting	students	to	commit	was	harder	than	I	expected,	and	I	found
myself	spending	more	time	trying	to	fill	classes	than	actually	teaching.Eventually,	I	realized	the	business	model	wasnt	sustainable,	and	I	pivoted	to	freelancing	instead.Looking	back,	I	can	see	exactly	why	my	salsa	business	struggled.	And	Ive	learned	that	the	best	small	business	ideas	share	a	few	key	traits.	If	an	idea	checks	these	boxes,	it	has	a	much
better	shot	at	success.Uses	your	existing	skills.	Starting	with	what	you	already	know	cuts	down	the	learning	curve.Low	startup	costs.	Less	financial	risk	means	you	can	test	product-market	fit	and	adjust	without	huge	upfront	expenses.Scalable	and	flexible.	A	good	business	can	grow	with	demand	and	adapt	to	your	lifestyle.Minimal	overhead.	Avoid
high	costs	like	rent,	inventory,	or	large	staffing	needs.Online	potential.	A	business	that	can	operate	remotely	opens	up	more	opportunities.Best	Small	Business	IdeasNow	that	you	know	what	to	look	for	in	a	great	business	idea,	lets	explore	some	options	that	might	suit	your	needs.	Whether	you're	starting	a	side	hustle	or	going	all-in,	the	best	small
business	ideas	are	affordable	to	launch,	scalable,	and	aligned	with	your	skills.Below,	Ive	rounded	up	some	of	the	most	practical	and	profitable	small	business	ideas	grouped	by	category	to	help	you	find	the	right	fit.Best	Businesses	to	Start	With	Little	Money	(Service-Based	Ideas)Some	of	the	most	successful	businesses	today	are	built	on	skills,
expertise,	and	services	people	already	need.	Service-based	businesses	are	practical,	scalable,	and	often	require	little	more	than	time,	effort,	and	a	well-structured	approach.Even	better,	the	way	we	work	has	changed.	Remote	services	are	more	common	than	ever,	making	it	possible	to	reach	clients	far	beyond	your	local	area.SourceWhether	youre
offering	professional	expertise,	home	services,	or	something	more	specialized,	theres	a	way	to	structure	your	business	for	a	steady,	reliable	income.Experience	Needed:	Low	to	High	(Varies	by	Service)Entry	Level.	Cleaning,	pet	sitting,	basic	organizing.Medium.	Personal	training,	home	services.High.	Consulting,	professional	services,	personal
chef.Key	Skills:Customer	service,	time	management,	reliability.Growth	Path:Start	with	basic	services,	then	specialize	and	build	recurring	clients.Consulting	and	CoachingIf	you	have	specialized	knowledge	in	digital	marketing,	graphic	design,	or	as	a	personal	chef,	consulting	can	be	a	powerful	small	business	opportunity	to	turn	expertise	into
income.Businesses,	professionals,	and	individuals	all	seek	expert	guidance	on	whether	to	improve	operations,	navigate	career	changes,	or	reach	personal	goals.	What	you	focus	on	depends	on	your	strengths	and	interests.Business	consultant.	Small	business	owners	constantly	look	for	ways	to	improve	efficiency,	avoid	costly	mistakes,	and	scale	without
chaos.	If	you	have	a	background	in	operations,	finance,	or	marketing,	consulting	in	a	specialized	area	can	be	highly	profitable.	Start	by	offering	an	introductory	strategy	session	to	pinpoint	the	biggest	challenges	your	clients	face.Career	coach.	With	workplaces	evolving	fast,	more	professionals	are	looking	for	guidance	on	career	shifts,	salary
negotiations,	and	job	market	positioning.	If	you	have	experience	in	hiring,	HR,	or	personal	branding,	this	can	be	a	great	way	to	help	people	advance	while	building	a	business	of	your	own.Life	coach.	General	life	coaching	is	oversaturated,	but	theres	a	real	demand	for	specialists.	Coaches	who	focus	on	specific	transitions	such	as	career	changes,	major
life	adjustments,	or	personal	development	stand	out	more	and	attract	higher-value	clients.Branding	consultant.	Every	business	needs	a	strong	brand	position	strategy,	but	most	dont	know	how	to	create	one	that	stands	out.	If	you	understand	messaging,	design,	or	social	media	strategy,	you	can	help	businesses	define	their	identity	and	connect	with	the
right	audience.Fitness	and	wellness	coach.	The	fitness	industry	has	expanded	beyond	just	workouts.	Clients	want	structured	programs	that	combine	exercise,	nutrition,	and	mindset	coaching.	If	you	have	expertise	in	this	space,	you	can	create	tailored	plans	that	help	people	achieve	long-term	results.How	to	Get	Started:Instead	of	jumping	straight	into
selling	services,	the	best	way	to	start	is	by	establishing	credibility.To	build	testimonials	and	results,	work	with	a	few	initial	clients	either	at	a	discounted	rate	or	in	a	case-study	format.Share	insights	online	through	content,	posts,	or	workshops	to	position	yourself	as	an	authority.Develop	a	clear	framework	or	methodology	that	makes	your	service	stand
out.If	your	industry	requires	certifications,	get	the	necessary	credentials	to	build	trust	with	potential	clients.As	you	grow,	focus	on	structuring	your	services	in	a	way	that	creates	stability:Start	with	smaller,	accessible	offers	to	bring	in	new	clients.Develop	tiered	pricing	for	different	levels	of	engagement.Offer	both	one-time	strategy	sessions	and
ongoing	support	packages.Success	in	consulting	isnt	about	selling	time.	Its	about	selling	results.	The	clearer	your	services	value,	the	easier	it	becomes	to	attract	clients	who	need	exactly	what	you	offer.	Cleaning	and	Home	ServicesWith	busy	schedules	and	shifting	priorities,	more	people	are	outsourcing	household	tasks	than	ever	before.	Cleaning	and
home	services	offer	consistent	demand	and,	in	many	cases,	recurring	revenue	from	regular	clients.SourceSmall	Business	Ideas:Residential	cleaning.	Many	homeowners	prefer	to	hire	a	professional	rather	than	keep	up	with	deep	cleaning	themselves.	Recurring	clients	who	book	weekly	or	bi-weekly	services	create	a	stable	income	stream.Commercial
cleaning.	Offices,	clinics,	and	commercial	spaces	need	consistent	upkeep,	so	they	often	sign	long-term	contracts	for	reliable	service.Home	organization.	Professional	organizing	has	grown	in	popularity,	with	more	people	seeking	functional,	clutter-free	spaces.Landscaping	services.	Beyond	lawn	care,	homeowners	and	businesses	need	seasonal
landscaping,	maintenance,	and	design	services.Moving	and	packing.	Moving	is	a	hassle,	and	many	people	are	willing	to	pay	professionals	to	handle	the	packing,	transportation,	and	unpacking	process.How	to	Get	Started:A	home	service	business	doesnt	require	special	degrees	or	expertise,	but	strong	systems	make	a	difference.Build	a	strong	local
presence.	A	well-optimized	Google	Business	Profile	and	strong	online	reviews	help	clients	find	and	trust	you.Standardize	services.	Creating	checklists	and	training	materials	ensures	every	job	meets	a	high	standard.Use	scheduling	tools.	A	reliable	booking	system	keeps	appointments	organized	and	minimizes	missed	opportunities.Encourage	long-term
clients.	Offering	subscription-based	services,	seasonal	promotions,	and	referral	discounts	helps	create	steady	revenue.Many	successful	home	service	businesses	start	small	and	grow	through	word-of-mouth.	A	reputation	for	quality	and	reliability	goes	a	long	way.Pet	ServicesPet	owners	are	willing	to	spend	on	quality	care,	making	pet	services	a
business	category	that	thrives	in	almost	any	economic	climate.Small	Business	Ideas:Dog	walking	and	pet	sitting.	These	are	services	that	many	pet	owners	need.	They	may	work	long	hours	or	travel	frequently	and	need	reliable	pet	care.Mobile	pet	grooming.	Grooming	services	that	come	to	the	client	offer	convenience	and	command	higher	rates.Pet
training.	Obedience	training,	behavioral	coaching,	and	specialty	training	services	have	strong	demand.Luxury	pet	services.	Some	pet	owners	seek	premium	care,	from	overnight	stays	with	added	perks	to	specialized	grooming	and	training.Pet	transportation.	A	service	for	taking	pets	to	vet	appointments,	groomers,	or	daycare	can	be	a	valuable
niche.How	to	Get	Started:Trust	is	the	biggest	factor	in	pet	services.	To	establish	credibility:Get	pet	first	aid	certification	and	proper	insurance.Create	detailed	service	agreements	to	set	clear	expectations.Use	booking	and	scheduling	tools	for	convenience.Build	strong	relationships	with	veterinarians	and	pet	businesses	for	referrals.Many	successful
pet	businesses	expand	by	offering	multiple	services	under	one	brand.	A	business	that	starts	with	dog	walking,	for	example,	can	add	grooming,	training,	or	pet-sitting	to	increase	customer	lifetime	value.Service-based	businesses	are	among	the	most	accessible	ways	to	generate	income,	but	the	key	to	success	is	not	just	offering	a	service	but	structuring
it	to	attract	the	right	clients	and	keep	them	coming	back.Start	by	focusing	on	what	you	do	well.	Build	a	strong	foundation,	create	consistent	systems,	and	refine	your	offerings	based	on	real	demand.Successful	businesses	arent	always	the	most	complex	or	groundbreaking.	They	solve	real	problems	in	a	way	that	customers	appreciate	and	trust.Home
Business	IdeasOnline	Reselling	and	FlippingIf	you	have	an	eye	for	value,	reselling	products	can	be	a	great	way	to	build	a	business	without	manufacturing	anything	yourself.SourceExperience	Needed:	Low	to	Medium	(Varies	by	Market)Entry	Level:Online	marketplace	reselling.Thrift	store	flipping.Basic	retail	arbitrageSkills:	Market	research,
photography,	pricing.Medium	LevelFurniture	flipping.Electronics	refurbishing.Collectibles	dealing.Skills:	Value	assessment,	restoration,	authentication.Growth	Path:Start	small	by	picking	a	niche,	then	scale	your	inventory.Popular	Reselling	Niches:Thrift	Flipping.	Finding	and	restoring	vintage	clothing,	furniture,	or	collectibles.Amazon	FBA
(Fulfillment	by	Amazon).	Selling	new	or	private-label	products	through	Amazons	logistics	network.Tech	and	Electronics.	Refurbishing	and	reselling	used	electronics.Sneaker	Reselling.	Limited-edition	sneaker	drops	can	be	resold	at	premium	prices.Furniture	Restoration.	Turning	secondhand	furniture	into	high-end	pieces.How	to	Get	Started:Learn
how	to	spot	valuable	products	and	price	them	correctly.Use	platforms	like	eBay,	Poshmark,	or	Facebook	Marketplace	to	test	demand.Start	with	a	small	inventory	and	reinvest	profits	into	higher-value	items.Develop	efficient	shipping	and	inventory	management	processes.Reselling	requires	patience	and	knowledge,	but	those	who	master	it	can	build	a
steady,	scalable	business.Catering	and	Personal	Chef	ServicesIf	you	love	working	with	food	but	dont	want	the	overhead	of	a	full	restaurant,	a	personal	chef	or	catering	business	offers	a	way	to	work	directly	with	clients	without	the	high	costs	of	a	traditional	food	business.SourceProfitable	Small	Business	Ideas:Personal	chef	services.	Clients	hire
personal	chefs	for	in-home	dining	experiences,	specialized	meal	prep,	or	dietary-specific	cooking.Catering	business.	Smaller	events	and	gatherings	need	high-quality	food	services	without	the	scale	of	a	large	catering	company.Meal	prep	services.	Many	busy	professionals	and	families	want	healthy,	customized	meals	prepared	for	the	week.Custom
baking.	Cakes,	pastries,	and	specialty	baked	goods	are	always	in	demand,	especially	for	events	and	celebrations.Specialty	food	products.	From	sauces	to	snacks,	niche	food	products	can	become	a	brand	of	their	own.How	to	Get	Started:Before	launching,	ensure	everything	is	set	up	legally	and	professionally:Obtain	necessary	food	safety	certifications
and	permits.Test	your	menu	with	small	events	or	sample	offerings.Invest	in	branding	clients	often	choose	based	on	presentation	as	much	as	taste.Build	partnerships	with	event	planners,	venues,	and	businesses	that	can	refer	clients.The	most	successful	food	businesses	dont	just	sell	meals.	They	sell	experiences.	Whether	through	beautiful	plating,
personalized	service,	or	unique	flavors,	the	goal	is	to	create	something	memorable.	Online	Business	IdeasThe	internet	has	made	it	easier	than	ever	to	build	a	business	from	anywhere.	Unlike	traditional	businesses,	digital	and	freelance	businesses	arent	tied	to	a	location,	physical	inventory,	or	high	startup	costs.SourceThey	allow	for	flexibility,
scalability,	and,	in	many	cases,	uncapped	income	potential.The	key	to	success?	Choosing	a	service	or	digital	product	that	solves	a	real	problem	and	structuring	it	in	a	way	that	allows	you	to	scale	beyond	just	trading	time	for	money.Experience	Needed:	Low	to	MediumEntry	Level.	Virtual	assistance,	data	entry.Medium.	Content	creation,	digital
marketing.High.	Specialized	programming,	high-end	consulting.Key	Skills:Digital	literacy.Self-management.Online	communication.Growth	Path:Start	with	platforms,	build	a	portfolio	then	look	for	direct	clientsSmall	Business	Ideas:Writing	and	copywriting.	Businesses	need	content	for	blogs,	marketing,	and	sales.	Copywriters	who	specialize	in
persuasive	writing,	such	as	email	marketing	or	sales	pages,	can	command	higher	rates.Graphic	design	and	branding.	From	logo	creation	to	full	brand	identity	packages,	companies	always	need	professional	visuals	to	stand	out.Web	development	and	programming.	If	you	know	how	to	build	or	optimize	websites,	this	skill	is	always	in	demand.
Specializing	in	platforms	like	Shopify	or	WordPress	can	make	you	even	more	valuable.Virtual	assistance	and	operations	support.	Many	business	owners	need	help	with	tasks	like	email	management,	customer	service,	or	project	management.SEO	and	digital	marketing.	Businesses	need	help	attracting	customers	online.	If	you	understand	SEO,	paid
advertising,	or	social	media	growth,	theres	plenty	of	opportunity	here.How	to	Get	Started:Freelancing	is	simple	to	start	but	competitive.	To	stand	out:Choose	a	niche	instead	of	offering	general	services.	Its	easier	to	market	yourself	when	youre	known	for	something	specific.Build	a	portfolio,	even	if	that	means	starting	by	doing	a	few	projects	for	free	or
at	a	discount.Set	up	a	professional	website	or	landing	page	where	potential	clients	can	see	your	work	and	contact	you.Use	platforms	like	LinkedIn,	Upwork,	or	direct	outreach	to	find	your	first	clients.Create	long-term	client	relationships	instead	of	relying	on	one-off	projects.The	highest-paid	freelancers	arent	just	task-doers.	They	position	themselves
as	experts	who	solve	specific	problems.Ecommerce	and	Digital	ProductsSelling	digital	products	allows	you	to	create	something	once	and	sell	it	repeatedly.	Unlike	physical	products,	theres	no	inventory	or	shipping	involved,	making	it	one	of	the	most	scalable	business	models.SourceExperience	Needed:	Low	to	High	(Varies	by	Model)Entry	Level:Digital
downloads,	printables.Basic	drop	shipping.Simple	digital	productsSkills:	Basic	design,	digital	marketing,	customer	service.Medium	Level:Online	courses.Established	ecommerce	stores.Custom	digital	products.Skills:	Content	creation,	inventory	management,	sales	funnel	optimization.High	Level:SaaS	products.Complex	e-learning	platforms.Multi-
channel	ecommerceSkills:	Technical	development,	advanced	marketing,	systems	management.Growth	Path:Test	simple	products,	build	systems	then	scale	with	automationDigital	Products	That	Sell	Well:Templates	and	tools.	Digital	planners,	business	templates,	and	design	elements	save	people	time,	making	them	valuable.Printables	and	downloads.
From	worksheets	to	artistic	prints,	downloadable	products	can	be	sold	with	little	overhead.Software	and	apps.	If	you	have	programming	skills,	creating	a	niche	software	product	can	generate	recurring	revenue.How	to	Get	Started:Validate	your	idea	before	creating	a	full	product.	Survey	potential	buyers	or	start	with	a	smaller	version	first.Focus	on
solving	a	real	problem	rather	than	just	making	something	for	the	sake	of	it.Build	an	email	list	so	you	have	a	direct	way	to	market	your	product.Optimize	your	sales	page.	Make	it	clear	what	problem	your	product	solves	and	why	its	valuable.The	best	digital	product	businesses	evolve	over	time.	Start	with	one	strong	offer,	refine	it	based	on	feedback,	and
then	expand	into	related	products.Online	Education	and	CoachingThe	demand	for	online	learning	has	skyrocketed,	but	the	biggest	opportunities	arent	in	mass-market	courses.	Theyre	in	highly	specialized	programs	that	deliver	clear	results.SourceProfitable	Business	Ideas:Online	courses.	Teaching	a	step-by-step	process	in	a	structured	way	can	attract
buyers	willing	to	pay	for	expertise.Group	coaching	programs.	Combining	education	with	live	interaction	provides	both	value	and	scalability.Membership	sites.	Offering	exclusive	content	or	community	access	on	a	recurring	basis	creates	predictable	income.High-ticket	consulting	and	VIP	days.	Providing	deep,	customized	guidance	can	be	highly
profitable.How	to	Get	Started:Identify	a	specific	transformation	you	can	help	people	achieve	rather	than	just	teaching	information.Start	by	working	with	clients	1:1	to	refine	your	process	before	turning	it	into	a	course	or	group	program.Use	WordPress	or	Teachable	to	structure	your	content	for	engagement	through	interactive	elements,	live	calls,	and
accountability	to	help	students	stay	committed.Price	based	on	the	outcome	you	provide,	not	just	the	length	of	the	course	or	program.The	best	online	education	businesses	dont	just	sell	information.	They	sell	results.Digital	businesses	offer	the	flexibility	to	work	from	anywhere,	but	success	isnt	just	about	having	a	great	idea.	Its	about	execution.If	youre
considering	freelancing,	focus	on	building	credibility	and	finding	your	first	clients.	If	you	want	to	create	digital	products	or	content,	start	by	identifying	a	real	need	and	providing	value.	And	if	youre	drawn	to	online	education,	think	about	the	transformation	you	can	help	people	achieve.No	matter	which	model	you	choose,	the	key	is	consistency.	A	great
idea	wont	succeed	without	action,	but	small,	strategic	steps	can	turn	a	side	project	into	a	full-time	business.	Easy	Businesses	to	StartEcommerce	and	Physical	Product	BusinessesSelling	physical	products	offers	a	different	kind	of	opportunity	compared	to	service-based	businesses.	Instead	of	trading	time	for	money,	youre	building	something	that	can
scale,	often	without	direct	client	interaction.SourceThe	key	is	to	choose	the	right	model	based	on	your	risk	tolerance.	Some	businesses	require	upfront	investment	in	inventory,	while	others	(like	dropshipping	or	print-on-demand)	let	you	start	with	little	stock.Experience	Needed:	Low	to	MediumEntry	Level.	Dropshipping,	print-on-demand.Medium.
Handmade	products,	custom	goods.High.	Private-label	manufacturing.Key	Skills:Basic	business	operations.Inventory	management.Marketing.Growth	Path:Assess	demand	for	your	products,	optimize	operations,	then	scale	successful	lines.Dropshipping	and	Print-on-DemandDropshipping	and	print-on-demand	(POD)	allow	you	to	sell	products	without
managing	inventory	or	handling	shipping.	Instead,	you	work	with	suppliers	who	fulfill	orders	as	they	come	in	while	you	focus	on	branding	and	marketing.Dropshipping	and	POD	Business	Ideas:Niche	dropshipping	stores.	Selling	curated,	high-demand	products	in	a	specific	category	(e.g.,	ergonomic	home	office	gear,	eco-friendly	kitchenware).Print-on-
demand	apparel	and	merchandise.	Custom	t-shirts,	mugs,	posters,	and	accessories	featuring	unique	designs.Branded	merchandise.	Partnering	with	influencers	or	brands	to	create	exclusive	collections.How	to	Get	Started:Research	profitable	niches	instead	of	selling	random	trending	products.Choose	suppliers	carefully.	Quality	and	shipping	times
affect	customer	satisfaction.Create	a	responsive	ecommerce	website,	differentiate	with	branding,	customer	experience,	and	strong	product	descriptions.Invest	in	marketing.	Dropshipping	success	depends	on	how	well	you	attract	and	convert	customers.Low	upfront	costs	make	this	a	great	starting	point,	but	it	requires	strong	marketing	skills	to	stand
out.Subscription	Box	BusinessesSubscription	boxes	offer	curated	products	on	a	recurring	basis,	creating	predictable	revenue.	The	best	subscription	businesses	focus	on	niche	audiences	who	are	willing	to	pay	for	a	curated	experience.SourceExperience	Needed:	Low	to	Medium	(Varies	by	Niche)Entry	Level:Curated	existing	products.Niche-specific
boxes.Local	product	collectionsSkills:	Product	sourcing,	packaging,	fulfillment.Medium	Level:Custom/branded	products.Multi-tier	subscriptions.International	shipping.Skills:	Vendor	relationships,	logistics,	retention.Growth	Path:Test	your	idea	for	viability,	optimize	fulfillment,	and	then	scale	subscribers.Subscription	Box	Ideas:Beauty	and	skincare.
Focused	on	clean	beauty,	K-beauty,	or	mens	grooming.Snack	subscription.	International	snacks,	health-conscious	treats,	or	specialty	diets.Book	and	stationery	boxes.	Pair	books	with	themed	items	for	a	full	experience.Pet	subscription.	Toys,	treats,	and	pet	care	essentials.Hobby	and	DIY	kits.	Crafting,	gardening,	or	painting	supplies	with
instructions.How	to	Get	Started:Choose	a	niche	that	encourages	repeat	purchases.Create	an	unboxing	experience	that	makes	customers	look	forward	to	each	delivery.Plan	logistics	carefully.	Subscription	businesses	need	strong	fulfillment	systems.Offer	customization	to	increase	retention	(e.g.,	personalized	book	genres,	dietary
preferences).Subscription	models	work	best	when	they	provide	ongoing	value	beyond	just	the	products	inside.	Ecommerce	and	product	businesses	take	more	upfront	work	to	set	up	than	freelancing	or	services,	but	they	also	offer	greater	potential	for	automation	and	scalability.The	key	is	choosing	a	model	that	fits	your	strengths	whether	thats	crafting,
curating,	or	marketing.If	you	want	flexibility	without	inventory,	digital	products	and	print-on-demand	are	great	options.	If	you	prefer	building	something	tangible,	handmade	goods	or	subscription	boxes	might	be	a	better	fit.Whatever	path	you	take,	focus	on	strong	branding	and	customer	experience.	These	are	what	separate	successful	product
businesses	from	the	rest.Hybrid	and	Brick-and-Mortar	Business	IdeasWhile	digital	businesses	dominate	the	conversation,	theres	still	huge	value	in	businesses	with	a	physical	presence,	especially	when	they	combine	the	best	of	online	and	offline	worlds.SourceHybrid	businesses	use	digital	tools	to	enhance	in-person	experiences,	creating	stronger
customer	relationships	and	more	predictable	revenue.Experience	Needed:	Medium	to	HighEntry	Level.	Small	retail	operationMedium.	Service-based	storefrontHigh.	Full-service	establishmentsKey	Skills:Business	operations.Staff	management.Local	marketing.Growth	Path:Start	small,	build	a	local	presence,	then	expand	locations	or	adopt	a	hybrid
model.Local	Service	Businesses	With	an	Online	ComponentMany	traditional	service	businesses	are	now	blending	in-person	and	digital	elements	to	attract	more	customers	and	operate	more	efficiently.Examples	of	Hybrid	Service	Businesses:Event	planning	and	wedding	coordination.	Offering	virtual	consultations,	3D	venue	previews,	and	digital	mood
boards	to	simplify	planning.Photography	and	videography.	Combining	in-person	shoots	with	digital	add-ons	like	online	galleries	and	video	editing	services.Home	staging	and	interior	design.	Helping	homeowners	and	real	estate	agents	enhance	spaces,	whether	through	virtual	consultations	or	full-service	interior	design	and	staging.Personal	training
and	fitness	coaching.	Offering	both	in-person	sessions	and	digital	programs	for	ongoing	guidance.Tattoo	and	beauty	studios.	Using	online	booking,	virtual	consultations,	and	social	media	marketing	to	attract	clients.How	to	Make	a	Local	Business	More	Scalable:Build	a	strong	online	presence.	Many	customers	search	for	services	before	ever	making
contact.Automate	scheduling,	payments,	and	client	management	to	save	time.Offer	digital	add-ons	(courses,	virtual	consultations,	or	exclusive	memberships)	to	create	additional	income	streams.Use	content	marketing	to	stay	engaged	with	your	audience	and	sales	email	templates	to	convert	potential	clients.Hybrid	service	businesses	offer	the	personal
touch	of	local	business	with	the	efficiency	and	reach	of	digital	tools.Storefront-Based	Retail	and	Food	BusinessesPhysical	retail	is	evolving,	but	businesses	that	offer	unique	experiences	continue	to	thrive.SourceThe	key	is	to	create	a	reason	for	customers	to	visit	beyond	just	the	products	themselves.Examples	of	Profitable	Storefront	Businesses:Coffee
shops	and	cafs.	Spaces	that	double	as	community	hubs	with	events	and	experiences.Boutique	or	specialty	retail.	Highly	curated	stores	that	focus	on	niche	markets.Bookstores	and	creative	spaces.	Retail	blended	with	experiences	like	workshops	and	author	events.Juice	bars	and	health	food	stores.	Combining	grab-and-go	convenience	with	wellness
education.Bed	and	breakfasts	and	boutique	hotels.	Creating	unique,	shareable	experiences	beyond	just	a	place	to	stay.Keys	to	Success	in	Modern	Retail:Focus	on	experience.	Why	would	someone	visit	your	store	instead	of	ordering	online?Create	multiple	revenue	streams	(events,	memberships,	online	orders).Optimize	for	convenience	such	as	easy
online	ordering,	delivery,	or	subscription	options.Retail	businesses	succeed	when	they	offer	something	customers	cant	get	elsewhere.Franchise	and	Licensing	BusinessesFor	those	who	want	a	structured	business	model	with	built-in	support,	franchising	offers	a	lower-risk	option	than	starting	from	scratch.SourceExperience	Needed:	Medium	to
HighEntry	Level.	Small	franchise	operations	(cleaning,	pet	services)Medium.	Retail	and	food	service	franchisesHigh.	Multi-unit	franchises,	complex	service	operationsKey	Skills:Operations	management.Team	leadership.Following	systems.Growth	Path:Start	with	a	single	unit,	then	expand	to	several	units.Types	of	Franchises	That	Work	Well:Fast	food
and	cafs.	Established	brands	with	loyal	customer	bases.Fitness	and	wellness	studios.	Boutique	fitness	brands	that	offer	strong	community	engagement.Home	and	cleaning	services.	Recurring	revenue	businesses	that	benefit	from	brand	trust.Education	and	tutoring	centers.	Blending	in-person	and	online	learning.How	to	Choose	a	Franchise:Research
profitability	and	long-term	viability.Understand	the	financial	requirements	and	ongoing	fees.Look	for	franchises	with	strong	training	and	support.Franchises	arent	for	everyone,	but	for	those	who	want	a	proven	system,	they	can	be	a	great	way	to	start	a	business	with	fewer	unknowns.	Hybrid	and	brick-and-mortar	businesses	are	all	about	combining
physical	presence	with	digital	efficiency.The	most	successful	ones	dont	just	sell	products	or	services.	They	create	experiences	customers	want	to	return	to.	Business	Ideas	for	StudentsDigital	Content	CreationCreating	digital	content	has	grown	from	a	passion	project	into	a	full-time	business	model	for	many.	Unlike	freelancing,	content	creation	doesnt
involve	working	directly	with	clients.Instead,	the	goal	is	to	build	an	audience	and	monetize	through	multiple	streams.Ways	to	Monetize	Content:Blogging.	Build	a	blog	that	generates	income	through	ads,	affiliate	marketing,	sponsored	content,	or	co-marketing.	It	takes	time	to	grow,	but	once	established,	it	can	be	a	great	long-term	asset.YouTube	and
video	content.	Video	creators	can	monetize	through	ad	revenue,	sponsorships,	and	their	own	products	or	services.Podcasting.	While	podcasts	dont	generate	revenue	immediately,	they	can	attract	sponsorships	and	lead	to	premium	memberships	or	consulting	opportunities.Social	media	and	newsletters.	A	strong	following	on	platforms	like	Instagram,
TikTok,	or	an	email	newsletter	can	lead	to	sponsorship	deals,	brand	collaborations,	and	product	sales.How	to	Get	Started:Define	your	niche	to	narrow	down	on	your	expertise.	Trying	to	write	about	everything	will	water	down	your	portfolio,	but	honing	in	on	what	you	do	best	makes	you	stand	out	to	potential	clients.Learn	SEO	and	keyword	research
fundamentals.Create	a	clean,	professional	portfolio	using	tools	like	Canva.Build	credibility	by	publishing	sample	pieces	on	Medium,	LinkedIn,	or	guest	posting.Add	case	studies	and	client	testimonials	as	you	grow.Focus	on	one	platform	and	master	it	before	expanding.Provide	content	that	educates,	entertains,	or	solves	problems	tends	to	grow	the
fastest.Monetize	strategically	by	layering	different	income	streams	instead	of	relying	on	one.Be	consistent.	Gaining	an	audience	takes	time,	but	the	more	you	show	up,	the	more	trust	you	build.Successful	content	creators	dont	just	post	for	engagement.	They	create	a	system	that	turns	views	into	income.Creative	Small	Business	IdeasHandmade	and
Custom	ProductsIf	you	enjoy	creating	things,	selling	handmade	or	custom	products	offers	a	way	to	turn	craftsmanship	into	income.SourceUnlike	mass-market	goods,	handmade	products	often	command	higher	prices	because	of	their	uniqueness	and	personal	touch.Experience	Needed:	Low	to	High	(Varies	by	Product)Entry	Level.	Print-on-demand,
basic	craftsMedium.	Custom	apparel,	jewelry	makingHigh.	Fine	woodworking,	custom	furnitureKey	Skills:CraftsmanshipDesign	skillsProduction	managementGrowth	Path:Start	with	small	items,	build	your	reputation	then	make	custom	ordersSmall	Business	Ideas:Jewelry	and	accessories.	Unique,	high-quality	pieces	stand	out	in	a	crowded
market.Custom	apparel	and	embroidery.	Small-batch	clothing,	custom	hats,	or	embroidered	designs.Handmade	beauty	and	skincare.	Natural	soaps,	lotions,	and	candles	have	strong	demand.Woodworking	and	home	decor.	Furniture,	wall	art,	and	personalized	home	goods.Art	prints	and	digital	downloads.	Selling	artwork	in	both	physical	and	digital
forms.How	to	Get	Started:Define	a	unique	style	or	signature	design	that	sets	you	apart.Focus	on	high-margin	products.	Pricing	too	low	makes	growth	difficult.Use	strong	photography	and	branding	on	product	pages	to	enhance	perceived	value.Leverage	platforms	like	Etsy,	Shopify,	and	Instagram	for	marketing.Handmade	businesses	thrive	on
craftsmanship	and	storytelling.	People	buy	not	just	the	product	but	the	meaning	behind	it.How	to	Start	a	Small	Business	at	Home1.	Identify	your	small	business	idea.Choosing	the	right	business	idea	is	more	than	just	picking	something	you	like.	Its	about	ensuring	theres	a	market	for	it.Many	businesses	fail	not	because	the	idea	is	bad	but	because	it
doesnt	align	with	what	people	actually	need	and	are	willing	to	pay	for.To	evaluate	your	small	business	idea,	consider:Market	demand.	Are	potential	clients	actively	looking	for	solutions	in	this	space?	Every	successful	business	idea	needs	clear	market	validation.	A	quick	search	on	platforms	like	Google	Trends	or	industry	forums	can	provide	insights
into	long-term	viability.	Heres	an	example	of	interest	over	the	past	five	years	for	pet	care.Customer	behavior.	Are	potential	buyers	making	repeat	purchases,	or	is	this	a	one-time	transaction?	Businesses	that	generate	recurring	revenue	tend	to	be	more	sustainable.Industry	growth.	Is	this	a	growing	market,	or	is	demand	declining?	Emerging	trends	in
technology,	consumer	behavior,	and	economic	shifts	can	signal	where	opportunities	exist.For	example,	if	youre	considering	starting	a	daycare	but	have	never	stepped	into	a	successful	one,	spend	time	researching.	Visit	established	centers,	talk	to	experienced	owners,	and	assess	whether	this	aligns	with	your	expertise	and	interests.Understanding	the
industry	firsthand	will	help	you	validate	whether	its	a	practical	and	profitable	venture.HubSpots	Business	Startup	Kit	simplifies	the	early	stages	by	helping	you	map	out	key	elements	like	your	business	plan,	goals,	and	target	market.	It	provides	structured	templates	and	guidance	so	you	can	move	from	idea	to	action	without	getting	stuck	in	the
planning	phase.2.	Start	as	a	side	business	or	hobby.Instead	of	immediately	quitting	your	job,	consider	starting	your	business	as	a	side	project.	This	allows	you	to	experiment,	refine	your	approach,	and	test	the	market	without	putting	financial	strain	on	yourself.Many	successful	businesses,	from	handmade	product	shops	to	consulting	services,	began	as
small	weekend	or	evening	projects.Before	making	a	full	commitment,	ask	yourself:Can	I	find	paying	customers	without	aggressive	marketing?Does	this	business	model	allow	for	sustainable	long-term	growth?Have	I	tested	my	pricing	and	seen	real	demand?Starting	small	allows	you	to	test	different	angles,	adjust	your	strategy	based	on	real	customer
feedback,	and	determine	whether	your	idea	has	long-term	potential.	If	demand	grows	and	revenue	becomes	consistent,	you	have	the	green	light	to	scale.3.	Validate	your	business	idea	before	investing.One	of	the	biggest	mistakes	new	entrepreneurs	make	is	spending	time	and	money	on	a	business	before	confirming	that	people	are	willing	to	pay	for	it.
Instead	of	assuming	demand,	look	for	proof.Here	are	a	few	ways	to	validate	your	idea:Pre-selling.	Offer	a	beta	version	of	your	service	or	take	pre-orders	before	fully	launching.	If	customers	are	willing	to	pay	upfront,	thats	a	strong	sign	of	demand.Market	research.	Go	beyond	friends	and	family	and	talk	to	potential	customers,	join	industry	groups,	and
use	market	research	tools	to	analyze	what	competitors	are	already	selling.Landing	pages	and	ads.	Create	a	simple	landing	page	describing	your	offer	and	run	a	small	ad	campaign.	If	people	sign	up	or	express	interest,	you	have	early	validation.This	approach	ensures	that	when	you	fully	invest,	youre	doing	so	with	confidence	in	your	market.4.	Decide
on	your	software.The	right	software	isnt	just	about	convenience.	It	can	make	or	break	your	ability	to	scale.	Many	businesses	struggle	because	they	dont	have	the	right	tools	in	place	early	on.Some	essential	categories	to	consider:Customer	relationship	management	(CRM).	Organizes	leads,	customers,	and	interactions	in	one	place.	A	CRM	like	HubSpot
helps	track	sales	and	automate	communication.Financial	tracking.	Software	like	QuickBooks	or	Wave	makes	it	easier	to	manage	cash	flow,	expenses,	and	taxes.Automation	and	marketing	tools.	Email	marketing,	scheduling,	workflow	automation,	and	AI	tools	save	time	and	keep	operations	efficient.While	it	can	be	tempting	to	manage	things	manually
at	first,	investing	in	the	right	systems	early	can	prevent	future	problems.5.	Create	a	business	plan.A	well-structured	business	plan	serves	as	a	roadmap	for	your	business.	Without	one,	its	easy	to	lose	focus,	mismanage	finances,	or	struggle	to	position	yourself	in	the	market.A	strong	business	plan	includes:Executive	summary.	A	high-level	overview	of
your	company	and	its	market	placement.Business	model.	Who	you	serve,	what	you	offer,	and	how	your	business	is	structured.Market	analysis.	A	competitor	assessment	and	industry	outlook.Products	and	services.	What	makes	your	offerings	unique,	and	how	they	meet	customer	needs?Operations	and	management.	Key	roles,	responsibilities,	and
organizational	structure.Marketing	and	sales	strategy.	Your	approach	to	attracting	and	retaining	customers.Financial	plan.	Start-up	costs,	revenue	projections,	and	funding	strategies.Even	if	you	dont	seek	external	funding,	having	a	structured	plan	keeps	you	on	track	and	makes	decision-making	easier	as	you	grow.6.	Choose	the	right	business
structure.The	legal	structure	you	choose	affects	everything	from	taxes	to	liability	protection.	Heres	a	breakdown	of	common	options:Limited	liability	company	(LLC).	Provides	personal	asset	protection	and	tax	flexibility,	making	it	a	popular	choice	for	small	businesses.Sole	proprietorship:	This	is	the	simplest	structure	and	requires	little	paperwork,	but
it	doesnt	offer	liability	protection.Partnership.	Suitable	for	businesses	with	multiple	owners,	where	profits	and	liabilities	are	shared.Corporation	(S	Corp,	B	Corp).	Offers	legal	separation	between	business	and	owner	but	involves	more	regulations.Your	decision	should	be	based	on	liability	protection,	tax	implications,	and	long-term	business	goals.	The
Small	Business	Administration	offers	resources	to	help	you	determine	the	best	fit.	Pick	one	structure	then	go	ahead	and	register	your	business.7.	Open	a	business	bank	account.Keeping	business	and	personal	finances	separate	is	crucial	for	tax	purposes,	expense	tracking,	and	financial	clarity.	A	dedicated	business	bank	account	also	adds
professionalism	when	handling	client	transactions.Consider	these	factors	when	choosing	a	bank:Low	or	no	monthly	fees.Online	banking	capabilities.Access	to	business	credit	options.A	business	checking	account	allows	unlimited	transactions,	while	a	business	savings	account	helps	manage	reserves	and	emergency	funds.	Many	banks	also	offer
integrations	with	accounting	software	to	streamline	record-keeping.8.	Assess	whether	your	business	works	well	from	home.Not	all	businesses	are	suited	for	a	home-based	setup.	If	your	idea	requires	specialized	equipment,	in-person	client	interaction,	or	a	retail	storefront,	you	may	need	a	different	approach.For	example,	if	you	want	to	start	a	dog



boarding	business	but	live	in	a	small	apartment,	a	dog-walking	or	pet-sitting	service	may	be	a	more	practical	alternative.	On	the	other	hand,	businesses	like	content	writing,	digital	marketing,	or	consulting	can	operate	seamlessly	from	a	home	office.Consider	whether	your	business	can:Be	run	effectively	with	a	laptop	and	internet	connection.Avoid
zoning	restrictions	or	home-office	limitations.Provide	a	professional	customer	experience	without	a	physical	location.9.	Set	up	a	dedicated	workspace.Even	if	youre	working	from	home,	having	a	structured	workspace	is	critical	for	productivity.	A	dedicated	office	area	reduces	distractions,	creates	a	professional	environment,	and	helps	with	work-life
balance.If	a	full	home	office	isnt	possible,	set	up	a	designated	area	in	a	quiet	corner	of	your	home.	If	you	need	a	more	professional	setting	for	client	meetings,	explore	coworking	spaces	like	WeWork	or	PeerSpace,	which	offer	conference	rooms	and	networking	opportunities.10.	Take	action.Many	entrepreneurs	get	stuck	in	the	planning	stage,	tweaking
their	logo	or	perfecting	their	website	while	avoiding	the	real	work	of	selling	and	testing.Instead	of	waiting	for	everything	to	be	perfect,	start	small:Reach	out	to	potential	customers.Make	your	first	sale,	even	if	its	just	to	a	handful	of	people.Gather	feedback	and	improve	as	you	go.The	sooner	you	start,	the	sooner	youll	know	whether	your	business	has
real	potential.	Starting	a	Small	Business:	FAQHow	do	I	implement	a	business	idea?Start	by	listing	your	skills	and	passions.	What	do	you	love	doing?	Next,	assess	market	demand	using	tools	like	Google	Trends	and	industry	reports.Finally,	assess	feasibility:	Do	you	have	the	budget,	time,	and	resources	to	make	this	idea	a	reality?	Balancing	passion	with
practicality	ensures	a	business	thats	both	enjoyable	and	profitable.How	do	I	fund	a	small	business?Here	are	a	few	funding	options:Bootstrapping.	Use	personal	savings	to	retain	full	control.Small	business	grants.	Free	money	from	government	or	private	sources.Angel	investors	and	venture	capital.	In	exchange	for	equity	or	a	return.Bank	loans	and	SBA
loans.	Traditional	financing	options	with	repayment	terms.Crowdfunding.	Use	platforms	like	Kickstarter	and	Indiegogo.How	can	I	protect	the	copyright	of	my	creations?Copyright	protection	is	automatic	for	original	works,	but	you	can	take	extra	steps:Include	copyright	notices.	Label	your	work	with	Copyright	[Year]	[Your	Business	Name].Register
your	work.	Formal	registration	can	strengthen	legal	claims.Consider	licensing.	Let	others	use	your	work	under	specific	terms.The	Smart	Way	to	Start	a	BusinessJust	as	my	journey	from	struggling	salsa	instructor	to	freelancer	taught	me,	starting	a	small	business	isn't	just	about	following	your	passion	you	need	to	create	something	sustainable	that
meets	real	market	needs.But	I	have	to	admit,	I	was	shocked	by	what	I	discovered	while	researching	this	guide.Traditional	brick-and-mortar	businesses	are	reinventing	themselves.	Who	would	have	thought	tattoo	studios	would	offer	virtual	consultations	or	that	local	art	studios	would	thrive	on	subscription	models?It	challenged	everything	I	thought	I
knew	about	traditional	business.What	really	hit	home	was	seeing	that	successful	businesses	often	start	much	smaller	than	I	imagined.	Just	like	my	own	path	from	a	dance	instructor	to	freelancing,	sometimes	scaling	down	is	actually	scaling	up.Success	comes	from	careful	planning	and	strategic	execution	rather	than	passion	alone.	The	key	is	to	start
small,	test	your	assumptions,	and	be	willing	to	adapt	based	on	what	you	learn.	If	you	know	you	want	to	be	in	business	for	yourself	but	dont	know	where	to	start,	Forbes	contributor	Melissa	Houston	identifies	five	types	of	business	that	are	expected	to	be	in	demand	in	2025.	The	list	includes	healthcare	for	seniors,	products	and	services	that	promote
sustainability,	artificial	intelligence	(AI)	consulting,	digital	marketing	agencies,	and	products	and	services	for	pets.	One	thing	all	five	have	in	common	is	their	potential	to	generate	profits	quickly	and	consistently.Once	youve	decided	on	the	type	of	business	youd	like	to	start,	youre	ready	to	begin	your	research.	The	SBA	offers	an	omnibus	Business
Guide	that	covers	planning,	launching,	managing	and	growing	a	business.	The	guide	includes	links	to	SBA	funding	programs,	federal	contracting,	the	SBA	Learning	Platform	for	finding	training	and	skills	development	programs,	and	a	directory	of	local	services	for	new	businesses	that	you	can	search	by	ZIP	code.The	Department	of	Veterans	Affairs	has
created	a	Veteran	Entrepreneur	Portal	to	promote	the	use	of	small	and	disadvantaged	businesses.	The	portal	features	video	tips	for	starting	a	business,	potential	sources	for	funding	and	federal	contracting	opportunities	available	to	veterans.You	dont	have	to	begin	your	journey	with	an	official	business	plan	in	hand,	but	youll	likely	need	a	formal
document	describing	your	business	at	some	point,	especially	if	you	plan	to	apply	for	a	business	loan	or	want	to	attract	investors.Start	by	finding	out	more	about	the	businesses	youll	be	competing	with	than	they	know	about	themselves.	The	first	thing	you	want	to	study	is	how	they	manage	to	turn	a	profit:	Do	they	get	a	break	on	their	overheads	or	other
operating	expenses	somewhere	down	the	line?	How	much	business	does	their	advertising	and	other	marketing	investments	pull	in?	Where	are	their	customers	coming	from,	and	whats	the	best	way	for	you	to	reach	these	people?This	way,	you	can	spot	the	things	theyre	doing	that	work	and	the	areas	where	you	can	outdo	them.	Think	about	the	ways
your	product	or	service	tops	theirs,	and	the	best	ways	to	capitalize	on	your	advantages.	Take	plenty	of	time	to	cogitate	on	the	specifics	of	your	business,	who	youll	need	to	hire,	upfront	costs	and	all	required	permits,	licenses	and	certifications.Tips	for	Conducting	Marketing	ResearchArguably	the	most	effective	way	to	start	your	pre-launch	research	is
by	talking	to	someone	with	experience	in	your	chosen	field	and	knowledge	of	your	vicinity	(for	local	businesses).	The	Small	Business	Administration	(SBA)	recommends	studying	six	aspects	of	your	market:Whats	the	level	of	demand	for	your	product	or	service	now	and	in	the	future?Who	constitutes	the	market	for	your	business?	Devise	profiles	of	your
target	customers	and	determine	what	will	attract	them	to	your	product	or	service.What	is	the	state	of	the	economy	in	your	target	market?	This	will	impact	both	demand	and	your	marketing	approach.Where	are	your	customers	located,	and	how	will	they	reach	your	business?	This	includes	e-businesses	and	the	online	component	of	brick-and-mortar
operations	that	need	a	digital	marketing	strategy.Whats	the	level	of	market	saturation	for	your	business,	and	what	similar	options	are	available	to	your	target	customers?How	much	will	people	be	willing	to	pay	for	your	product	or	service,	and	will	your	business	be	able	to	realize	a	profit	at	this	price	point?Select	an	Ownership	StructureAfter
completing	the	first	phase	of	your	ongoing	market	research,	youre	ready	to	decide	on	a	business	structure.	The	most	common	types	are	sole	proprietorship,	general	partnership,	limited	liability	company	(LLC),	limited	liability	partnership	(LLP),	C-corporation	and	S-corporation:Sole	proprietorships	are	the	simplest	and	least	expensive,	requiring	no
formal	filing,	but	they	make	the	owner	liable	for	the	businesss	debts	and	other	liabilities.General	partnerships	allow	two	or	more	people	to	share	profits,	losses	and	liabilities	for	the	operation,	with	each	partner	responsible	for	filing	their	own	taxes	on	the	revenue	they	receive	from	the	business.	They	typically	involve	a	formal	partnership
agreement.LLCs	must	be	registered	with	the	state	in	which	the	business	operates.	They	protect	owners	from	some	of	the	companys	debts	and	other	liabilities.	LLC	annual	filing	requirements	are	less	onerous	than	those	for	corporations.LLPs	are	often	chosen	by	professional	groups,	such	as	lawyers,	accountants	and	doctors,	which	want	to	reduce	their
personal	liability	without	going	through	the	process	of	incorporating.C-corporations,	or	C-corps,	have	a	board	of	directors	and	sell	shares	of	the	business	to	investors.	They	are	taxed	separately,	unlike	sole	proprietorships,	partnerships	and	LLCs.	C-corps	may	be	subject	to	double	taxation	because	both	the	business	and	its	owners	are	taxed	when
profits	are	distributed.S-corporations,	or	S-corps,	are	similar	to	C-corps	in	having	to	register	with	the	state,	choose	a	board	of	directors	and	sell	shares	of	the	business.	However,	they	can	pass	revenues	directly	to	owners	to	avoid	double	taxation.Write	a	Business	PlanOnce	youve	determined	what	your	business	will	sell	and	have	devised	a	strategy	for
reaching	your	potential	customers,	its	time	to	create	your	organizations	road	map	for	success:	your	business	plan.	The	plans	three	purposes	are	to	describe	the	focus	of	the	business,	explain	how	it	will	be	funded	and	designate	who	youll	hire	to	manage	and	operate	the	entity.The	SBA	provides	three	free	business	plan	templates:	two	that	take	a
traditional	approach,	and	one	that	uses	a	lean	startup	format.The	traditional	business	plan	format	starts	with	an	executive	summary	and	company	description,	followed	by	a	market	analysis,	an	outline	of	your	organization	and	management	structure,	details	of	the	products	and	services	youll	offer	and	how	they	will	be	sold	and	marketed.	It	may	also
include	funding	requirements	if	youll	be	seeking	outside	sources	for	financial	support,	as	well	as	financial	projections.The	lean	startup	business	plan	is	best	suited	to	owners	who	want	to	start	quickly,	have	relatively	simple	needs	and	intend	to	alter	their	operations	and	marketing	efforts	as	the	company	grows.	The	plan	covers	key	partnerships	with
suppliers,	manufacturers,	subcontractors	and	other	entities,	as	well	as	the	activities	that	will	give	the	business	an	edge	over	the	competition.	It	also	describes	important	assets,	such	as	key	executives	and	staff	members,	intellectual	property	and	sources	of	capital.Get	an	Early	Start	on	MarketingYour	marketing	efforts	begin	well	before	your	first	day
of	operation.	In	addition	to	creating	your	website,	you	have	to	optimize	it	for	search	engines	so	that	it	appears	in	search	results	when	people	enter	keywords	and	phrases	related	to	your	products.	Youll	also	want	to	add	your	business	to	online	directories	and	establish	a	presence	on	social	media.	A	small	business	is	generally	a	privately	owned	company
typically	defined	by	its	revenue,	number	of	employees	or	both.	These	businesses	can	range	from	solo	entrepreneurs	and	family-run	shops	to	growing	companies	with	hundreds	of	workers.	They	play	a	critical	role	in	innovation,	job	creation,	and	economic	resilience	across	the	country.	According	to	the	U.S.	Small	Business	Administration	(SBA),	as	of
2024,	there	are	more	than	34.7	million	small	businesses	in	the	country,	employing	around	59	million	Americans.	Small	businesses	are	generally	defined	in	terms	of	their	revenue	and/or	number	of	employees.Size	standards	vary	by	industry,	as	defined	by	the	SBA.Meeting	the	SBAs	definition	can	qualify	a	business	for	government	contracts	and
financial	programs.Small	businesses	can	structure	themselves	in	a	variety	of	ways	for	tax	and	legal	purposes,	including	to	insulate	their	owners	from	financial	liability.	For	simplicitys	sake,	the	SBAs	Office	of	Advocacy	generally	defines	a	small	business	as	an	independent	business	with	fewer	than	500	employees.	But,	as	explained	in	the	next	section	of
this	article,	under	the	SBAs	official	standards,	a	small	business	actually	may	have	as	many	as	1,500	employees,	depending	on	the	industry,	and	its	annual	revenue	can	range	as	high	as	$40	million.	Most	small	businesses,	however,	are	truly	small.	In	2024,	according	to	SBA	data,	close	to	82%	of	small	businesses	in	the	U.S.	were	one-person	operations,
with	no	employees	aside	from	the	owner.	The	federal	government	established	the	North	American	Industry	Classification	System	(NAICS)	in	1997.	Its	purpose,	according	to	the	U.S.	Census	Bureau,	is	to	create	a	standard	that	federal	statistical	agencies	can	use	in	classifying	business	establishments	for	the	purpose	of	collecting,	analyzing,	and
publishing	statistical	data	related	to	the	U.S.	business	economy.	The	NAICS	assigns	six-digit	codes	to	businesses.The	first	two	digits	refer	to	the	sector	of	the	economy	in	which	they	operateThe	next	two	to	their	particular	subsector	and	industryThe	remaining	digits	further	define	the	type	of	business	it	is.	For	example,	the	latest	codes	indicate	that	an
orange	grove	is	111310,	while	an	apple	orchard	is	111331,	and	an	advertising	agency	is	541810,	while	a	public	relations	agency	is	541820.	The	NAICS	codes	do	not	differentiate	between	small	and	large	businesses.	Both	a	single-person	ad	agency	and	one	with	thousands	of	employees	and	offices	all	over	the	world	would	have	the	same	six-digit
number.	The	Small	Business	Administration	uses	the	codes	and	applies	its	own	size	standards,	either	annual	receipts	or	number	of	employees,	to	determine	what	constitutes	a	small	business	within	a	particular	field.	The	SBA	defines	annual	receipts	as	the	companys	total	income	or	gross	income	plus	cost	of	goods	sold	(COGS).	For	example,	an	orange
grove	qualifies	as	a	small	business	if	it	takes	in	no	more	than	$4	million	annually,	while	an	apple	orchard	can	take	in	up	to	$4.5	million.	An	ad	agency	is	small	if	its	revenue	is	under	$25.5	million,	while	a	PR	agency	can	only	have	revenue	of	up	to	$19	million	and	remain	small	by	definition.	When	the	SBA	divides	businesses	into	small	and	large	by	the
number	of	employees,	the	maximums	can	vary	widely	across	industries.	For	example,	a	fruit	and	vegetable	wholesaler	can	have	no	more	than	100	employees	and	be	considered	small,	while	an	aircraft	manufacturer	can	have	as	many	as	1,500.	Generally	speaking,	1,500	is	about	the	maximum	for	any	enterprise	under	current	rules.	The	SBA	size
standards	are	especially	important	for	businesses	competing	for	government	programs	or	contracts,	as	explained	below.	The	SBA	website	has	a	Size	Standards	Tool	that	businesses	can	use	to	see	if	they	qualify	as	small	under	its	criteria.	Most	small	businesses	will	have	a	primary	NAICS	code,	but	they	may	also	have	additional	codes	if	they	offer
multiple	products	and	services.	Small	businesses	are	vital	to	the	U.S.	economy.	In	fact,	by	its	definition,	the	SBAs	Office	of	Advocacy	says	small	businesses	constitute	99.9%	of	U.S.	businesses	overall.	Together,	they	account	for	43.5%	of	the	countrys	gross	domestic	product	(GDP)	and	39%	of	private-sector	payrolls.	Small	businesses	also	accounted	for
61.1%	of	net	new	job	creation	from	1995	to	2023.	Small	businesses	that	qualify	are	eligible	for	funding	and	other	forms	of	assistance	through	the	federal	government,	state	and	local	governments,	and	private	and	nonprofit	sources.	Among	the	major	ones:	While	the	SBA	doesnt	lend	directly,	it	guarantees	loans	made	by	approved	lenders,	making	it
easier	for	small	businesses	to	borrow.	SBA	loan	amounts	range	from	$500	to	$5.5	million	and	can	be	used	for	working	capital	or	fixed	assets.	Small-business	grants,	which	normally	do	not	have	to	be	paid	back,	are	harder	to	obtain	than	loans.	The	SBA	doesnt	provide	grants	for	starting	or	expanding	small	businesses,	but	the	federal	government	has
several	grant	programs	for	specific	types	of	businesses.	Two	of	them	are	the	Small	Business	Innovation	Research	(SBIR)	program	and	the	Small	Business	Technology	Transfer	(STTR)	program.	The	U.S.	Treasury	Department,	through	its	State	Small	Business	Credit	Initiative,	also	provides	money	to	states,	U.S.	territories,	and	tribal	governments,	which
they	can	use	to	support	small	businesses	in	their	area.	In	addition,	some	state	and	local	governments	and	a	number	of	private	corporations	have	their	owngrant-making	initiatives	aimed	at	encouraging	small	businesses.	As	the	SBA	points	out,	The	U.S.	government	is	the	largest	customer	in	the	world.	It	buys	all	types	of	products	and	servicesin	both
large	and	small	quantitiesand	its	required	by	law	to	consider	buying	from	small	businesses.	To	facilitate	that,	the	SBA	offers	programs	to	help	small	businesses	compete	for	federal	contracts,	some	targeting	specific	types	of	business	owners,	such	as	women,	Native	Americans,	or	military	veterans.	It	also	administers	Small	Business	Development
Centers	in	every	U.S.	state	and	territory,	in	conjunction	with	the	private	sector,	educational	institutions,	and	state	and	local	governments.	Their	goal	is	to	provide	resources	to	current	and	would-be	small	business	owners.	Small	businesses	can	choose	to	structure	themselves	in	a	variety	of	ways	for	tax	and	legal	purposes.	Here	are	the	common	types,
listed	in	relative	order	of	complexity.	The	simplest	and	most	common	type	of	small	business,	sole	proprietorships	can	have	only	one	owner.	The	owner	doesnt	have	to	file	a	separate	tax	return	but	reports	their	business	income	(or	losses)	on	a	Schedule	C	form	attached	to	their	regular	1040	tax	return.	If	two	or	more	people	want	to	own	a	business
together,	they	can	form	a	partnership.	Partnerships	come	in	two	basic	types:	limited	partnerships	(LPs)	and	limited	liability	partnerships	(LLPs).	In	a	limited	partnership,	one	person	serves	as	the	general	partner	and	takes	on	most	of	the	liability,	or	risk,	for	the	company,	while	the	other	partner	or	partners	have	more	limited	exposure.	In	a	limited
liability	partnership,	all	partners	have	limited	liability.	In	both	cases,	the	income	from	the	business	passes	through	to	the	owners,	who	report	it	on	their	individual	tax	returns.	A	limited	liability	company	(LLC)	can	have	one	or	more	owners.	As	with	the	two	types	of	partnerships	above,	it	is	set	up	to	reduce	the	owners	or	owners	personal	liability	in	the
event	of	a	lawsuit	or	other	financial	difficulty.	LLC	income	can	be	reported	on	either	an	individual	tax	return	or	a	business	tax	return.	Corporations	can	also	shield	their	owners	from	financial	liability	resulting	from	the	actions	of	the	business.	There	are	two	basic	types:	S	corps	and	C	corps.	S	corps	can	have	from	one	to	100	owners,	who	report	their
share	of	the	companys	profits	or	losses	on	their	individual	tax	returns.	C	corps,	which	are	probably	what	most	people	think	of	as	a	corporation,	can	have	a	single	owner	or	many	thousands	of	them,	in	the	form	of	shareholders.	C	corps	file	corporate	tax	returns.	Any	dividends	that	they	pay	out	are	also	taxable	on	the	recipients	individual	tax	returns.
This	situation	is	sometimes	referred	to	as	double	taxation.	The	number	of	businesses	with	no	employees	has	grown	by	84%	since	1997.	Small	businesses	can	benefit	their	owners	in	a	range	of	ways.The	business	is	likely	to	be	less	bureaucratic	than	a	large	company,	allowing	its	owner	or	owners	a	greater	degree	of	autonomy.If	the	business	is
profitable,	its	owners	also	stand	to	benefit	financially	more	directly	than	they	would	as	employees	of	a	larger	enterprise.Owning	a	business	can	also	entitle	a	person	to	a	long	list	of	tax	deductions	for	which	they	might	not	otherwise	be	eligible.	For	example,	if	they	work	out	of	a	home	office,	they	may	be	able	to	write	off	a	portion	of	their	housing	costs.
Running	a	small	business	isnt	for	everyone.Just	as	owners	stand	to	profit	more	if	the	business	succeeds,	they	may	suffer	more	financially	if	it	fails.	Many	owners	put	their	life	savings	on	the	line.Small	businesses	may	find	it	harder	to	raise	capital	for	expansion	or	other	purposes.They	may	also	have	more	trouble	hiring	employees	in	a	tight	labor	market
if	theyre	unable	to	offer	wage	and	benefit	packages	that	are	competitive	with	their	larger	counterparts.SBA	figures	show	that	while	1.4	million	business	establishments	opened	in	2022,	approximately	1.2	million	establishments	closed.	However,	many	small	businesses	manage	to	overcome	the	obstacles	if	they	can	establish	themselves	and	maintain	a
foothold.	According	to	the	SBA	Office	of	Advocacy,	"While	more	than	half	of	establishments	close	before	five	years,	more	than	two-thirds	(69.5	percent)	that	reach	five	years	reach	ten.	The	survival	rate	increases	further	after	that	as	well,	with	76.5	percent	of	establishments	that	reach	ten	years	also	reaching	fifteen."	Depending	on	its	industry,	a	small
business	can	have	as	few	as	one	employee	to	as	many	as	1,500	or	so	and	still	meet	the	U.S.	Small	Business	Administration	(SBA)	size	criteria.	According	to	the	most	recent	SBA	figures,	among	those	with	paid	employees,	the	average	is	11	employees.	The	most	common	small	business	is	a	sole	proprietorship.	The	least	common	are	C	corporations,
which	are	more	complex	and	costly	to	maintain.	The	SBA	defines	small	businesses	based	on	their	revenues	and	number	of	employees,	in	accordance	with	their	particular	industry.	They	must	also	meet	these	general	criteria,	reprinted	verbatim:Be	a	for-profit	business	of	any	legal	structureBe	independently	owned	and	operatedNot	be	nationally
dominant	in	its	fieldBe	physically	located	and	operate	in	the	U.S.	or	its	territories	Small	businesses	are	of	critical	importance	to	the	economy	in	large	measure	because	of	the	jobs	they	provide.	According	to	the	latest	SBA	figures,	small	businesses	employ	almost	46%	of	all	private-sector	workers,	about	59	million	people.	Small	businesses	play	an
essential	role	in	the	U.S.	economy.	While	they	come	with	financial	risks,	they	also	offer	significant	potential	rewards	and	personal	satisfaction.	In	addition,	studies	have	shown	that	small	business	owners	are	often	happier	in	their	jobs	than	people	who	work	for	others.	In	2024,	the	Pew	Research	Center	reported	that	60%	of	self-employed	workers	were
highly	satisfied	with	their	job,	compared	with	49%	of	those	who	are	not	self-employed.

Are	there	natural	lakes	in	west	virginia.	How	many	natural	lakes	are	in	west	virginia.	How	many	natural	lakes	are	there	in	virginia.	Natural	freshwater	lakes	in	virginia.	Natural	lakes	in	west	virginia.	How	many
natural	lakes	are	in	the	state	of	virginia.	How	many	natural	lakes	in	virginia.	How	many	natural	lakes	are	there	in	west	virginia.	Two	natural	lakes	in	virginia.	2	natural	lakes	in	virginia.

meni
http://gyarmatilovastorna.hu/userfiles/file/8d8026e7-2189-4d5b-9924-b9605235fa6d.pdf
https://troovala.com/scgtest/team-explore/uploads/files/pumava.pdf
learn	five	english	words	daily
xezobu
huvuki
https://contabilidadegoncalves.com/fotosempresa/files/jisudixop.pdf
http://bsbcarpet.com/userfiles/file/88727775778.pdf

https://femagnet.com/upload/edu/article/file/48414242142.pdf
http://gyarmatilovastorna.hu/userfiles/file/8d8026e7-2189-4d5b-9924-b9605235fa6d.pdf
https://troovala.com/scgtest/team-explore/uploads/files/pumava.pdf
http://shesob.com/file/files/fajujiterek-xebolemox-xoxore.pdf
http://lequn.org/uploadfile/file/2025_07_18_09111861.pdf
http://sotel-perm.ru/site/file/da2e20ed-7b93-425e-9988-0d0996a8cae2.pdf
https://contabilidadegoncalves.com/fotosempresa/files/jisudixop.pdf
http://bsbcarpet.com/userfiles/file/88727775778.pdf

